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The Great Appliance Question: 









Built-ins2? 
or 


Separates? 


THE popularity of built-ins in mod- 
ern kitchens is easy to understand. It 
is a logical development from the trend 
toward ranch style or open plan living. 
Built-ins definitely give a streamlined 
look since the appliances blend in with 
cabinets and walls. The kitchen, often 
in partial view of other living areas, 
needs to take on a dressed-up, non-utili- 
tarian look. 

Another definite trend is that of 
making the kitchen a family centered 
room. More and more, young husbands 
Share in “housekeeping chores” as 
wives help with the bread winning. The 
kitchen ceases to be a woman’s domain 
and is instead the place where the entire 
family can work together. 

For some reason, we associate the 
built-in look as the modern look and 
this, more than anything else, is the 
reason builders are including sectional 
equipment. They are finding that it 
sells houses. Also, built-in appliances 
can be financed as part of the house 
which is especially important since 
equipment has become a major item 
in the household budget. 

Most women have the mistaken 
belief that built-in equipment means a 
convenient and efficient kitchen, and 
have accepted it in new homes without 
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they must be planned for each kitchen 
or they defeat their purpose — greater efficiency 


free-standing ranges, refrigerators, 
may not be so old fashioned, either! 


any complaints or suggestions for im- 
provement. Perhaps part of this goes 
back to the fact that for years many 
women have thought that cupboards 
built around the walls were the latest in 
modern kitchen planning. In the rush to 
use built-ins, builders have put them 
in without any regard to the proper 
placement in relation to the various 
work centers in the kitchen. In a recent 
survey done by McCalls, an analysis of 
50 kitchens using built-in ranges and 
refrigerators showed a definite decline 
in step-saving and convenient relation- 
ships between work centers. 


Built-ins Are Not a Panacea... 

In considering built-in equipment, 
it must be remembered that they require 
a different size and shape kitchen than 
conventional appliances. If we are to 
keep Mrs. Customer happy with her 
new built-in gas range, we must be 
sure that it doesn’t mean extra work 
for her. All of us in the gas industry 
should accept the fact that many of the 
small cracker-box type kitchens will 
not accommodate built-ins. 

I can’t help but recall one kitchen 
that was presented to our kitchen plan- 
ning consultant. It was a nice square 
little kitchen with cabinets running all 
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the way around both the wall and the 
base areas. Right next to the door was 
a built-in oven, next to that were the 
top burners. Then came the sink, about 
24 inches of counter space, and the 
refrigerator. The builder—and, I am 
sorry to say,—some of our men were 
thrilled at this modern kitchen they 
were offering the homemakers of Ohio. 
What they were selling her was 24 
inches of counter space on which she 
was expected to roll out pie crusts, 
mash the potatoes, stack the dirty 
dishes, open the beer, fix the baby’s 
formula, clean the vegetables and mix 
cakes. In that size kitchen, a good 
apartment range would have been 
much better for the woman who was 
using it. She would still have her four 
top burners, a good baking oven and 
a broiler plus additional counter space. 
Actually, sufficient counter space is 
just as important as having the appli- 
ances at a convenient level. 





What ‘‘Level’’? 

One of the trends that worries me 
is the thinking that all built-ins need to 
be placed at a convenient eye level posi- 
tion. Sooner or later we must accept 
the fact that in any one kitchen there 
is only a given amount of waist-high 
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counter space. Built-in equipment defi- 
nitely requires more. If we are to have 
it, then kitchens need to be planned 
bigger and better. Everyone wants this 
premium space. We like it for the oven, 
the top burners have to be there, refrig- 
erators are trying to sneak into this 
area, and now a dishwasher manufac- 
turer has come out with a waist-high 
model for easy loading. This brings 
back the question, “Where are you 
going to roll out the pie crust?” 

We want to bring things down from 
the ceiling so the homemaker doesn’t 
have to reach. We are also trying to 
bring things up from the floor so she 
doesn’t have to stoop. As we reduce 
the height of wall cabinets and appli- 
ances and the more we bring base cabi- 
nets and appliances up from the floor, 
since the required cubical contents 
remain the same, more floor area is 
required. More floor area—the larger 
the room. The larger the kitchen the 
greater the distance to walk. If we 
increase the size of the kitchen, the 
dimensions of the house must be cor- 
respondingly increased and then, of 
course, the lot. All of this adds up to 
increased cost. 

So, does the homemaker prefer to 
reach and stoop or does she prefer to 
walk a few extra steps and is the 
increased cost justified? If all women 
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observed very carefully the basic rules 
of time and motion, each step would 
accomplish its purpose and space might 
not be so important. Remember, 
though, it’s hard to develop factory 
efficiency standards when there are 
tricycles under foot and babies crying. 

Properly planned built-in top burn- 
ers can be most efficient in a larger 
kitchen. Since they are so adapable to 
island and peninsula installations, they 
can be placed so as to greatly reduce 
the number of steps between working 
areas. 

Cleaning is simplified with all built- 
ins since there are no cracks between 
appliances and cabinets. Separates give 
you just wide enough space to drop 
things in and yet not enough space for 
a good sweeping. Then too, you don’t 
have as much side and top areas to 
wash with built-ins. 

One of the advantages of built-ins in 
a properly planned kitchen is more 
storage space under the oven and top 
burners. The space above the oven, 
however, is not too useable and can be 
suggested only for some of the less used 
items in the kitchen. 

Another advantage is that built-ins 
can be installed at a height convenient 
to the individual homemaker. Yet most 
built-in equipment is installed by build- 
ers. Homes are being bought these days, 
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not built. So, it is not the individual 
customer who plans the house. Many 
builders have reached an accepted 
height for ovens, yet there are few 
standard women. 

Perhaps you are thinking, “Well, 
what difference does an inch or two 
make? Isn’t it still easier for women to 
have ovens at an eye level rather than 
bending to take out cakes?” It is hard 
to lift a heavy roast when you need to 
reach up for it. Also, there is more 
danger of burns when oven doors are 
too high. If we must standardize oven 
placement, and I can see why there 
needs to be some, then I hope we err 
on the side of getting them too low. 


Flexibility 

One of the greatest advantages of the 
built-in is the flexibility that separate 
units provide. Range burners do not 
need to be installed side by side; ovens 
do not need to be adjacent to top burn- 
ers. Actually, to place them next to the 
top burners defeats the purpose of 
built-in equipment, yet how often it is 
done. Ideally, the oven should be lo- 
cated in an area where heat won't mat- 
ter too much. There is no reason why 
the oven needs to be in the main work- 
ing area, since it is not used as often as 
the range top. 

Care should be taken, however, to 
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oid isolating the oven, as is so often 
ne, with no adjacent counter space. 
hat do you want a woman to do with 
hot casserole or roast when she lifts 
from the oven? Remember, there are 
» top burners to set it on. Avoid plac- 
g the oven in the middle of a counter 
ea or between two work centers, such 
the refrigerator and the sink. If this 
\ippens, you create blocked-in areas 
it will give you claustrophobia, keep 
it the light and completely hem-in the 
flow of traffic. 


Color 

Another problem that confronts us 
is color. If built-in appliances are to 
give the appearance of blending in, 
then the color or finish must be such 
that it can be coordinated with the 
cabinets. The trend thus far, has been 
primarily toward a natural metal finish, 
although many manufacturers now of- 
fer a selection of colors. Although the 
colors don’t need to match exactly. 
they need to come reasonably close. 

For the most part, women are more 
sensitive to color than men and will de- 
tect differences in shades. Also, because 
they are accustomed to shopping 
around until they find the purse that 
will match the shoes, the wallpaper that 
will match the rug or the draperies that 
will match the davenport, they will not 
be adverse to looking at two or three 
ranges to make sure that they get what 
they want. Most women lean toward 
the more pastel shades. 


Size Standardization Needed 

Some of the problems of the appli- 
ance manufacturing industry seem al- 
most insurmountable. But isn’t there 
some way we can arrive at a certain 
amount of standardization in sizes of 
built-ins? Perhaps it need not be in the 
size of the unit itself. 

Could the bezel around the oven be 
such so as to make several ovens use- 
able in the same cabinet? This surely 
would make it easier for builders to 
plan kitchens. It would also mean that 
women might not have quite the fear of 
future changes. There could be some 
simplification of the spec. sheets. This 
would take some coordination with 
cabinet manufacturers, but it would be 
to everyone’s advantage. 

Couldn’t it be listed on the spec. 
sheet that this oven will fit in Mutschler 
Cabinet, C 123; Republic Steel Cabi- 
net, B345; St. Charles Cabinet, A 14. 
Most women have a hard time deciding 
if an oven which is 20 3/16 inches wide 
with a trim 1 5/32 inch will fit in a 
cabinet that has an opening of 20% 
inches. And just think how much easier 
it would be for the “do-it-yourself” 
fans. 

Some manufacturers are now con- 


sidering cabinets to supplement their 
equipment. These units are fine but 
should be planned from an efficiency 
standpoint. Don’t just place the oven 
or the top burners in a wooden cabi- 
net and then feel that this is the answer 
to the built-in problem. An oven with 
four burners adjacent in a unit is no 
more advantageous to the homemaker 
than the old high-oven range. All she is 
getting is her equipment in a wooden 
box instead of in a porcelain enamel 
finish. Please think of the two units as 
completely separate and plan the stor- 
age and cabinet space accordingly. 

With the built-in trend there are 
more appliances going into the kitchen 
area. Laundry equipment in the kitchen 
is becoming more and more acceptable, 
as is the water heater. As these ap- 
pliances become part of the kitchen we 
must give more consideration to ade- 
quate insulation, proper venting and 
good ventilation. 


There’s More To It 

But so much for built-ins as they 
apply to the whole problem of kitchen 
planning. Once you get in the built-in 
business, you can’t divorce appliances 
from complete kitchen planning. 

The built-in of most interest at the 
moment is the range. It started the 
trend, as far as gas appliances are con- 
cerned, and is still the leader in the 
field. Our customers can assume that 
the performance of built-ins will be the 
same as the performance of separate 
ranges. A good built-in gas oven will 
turn out as good a cake as a separate. 
There are, however, a few features that 
are peculiar to the built-in oven that 
simply because of the nature of the 
beast, require special consideration. 

The first is the importance of good 
insulation. There must be sufficient in- 
sulation to prevent charring or stain- 
ing. Remember, there is not the wide 
air pocket between the oven and the 
cabinet that you have in a free-stand- 
ing range. With a free-standing range, 
if a cabinet is marred it is fairly simple 
to pull out the range and paint the dam- 
aged section. This becomes more of a 
problem with built-ins. For the same 
reason, accurate burner adjustment is 
essential. 

Never before has it been so impor- 
tant that we have a tight oven door seal 
or a cool oven door. In a free-standing 
range any heat leakage around the oven 
door isn’t too noticeable, since it usu- 
ally hits the homemaker in an area 
protected by clothing. With the oven at 
face level even the smallest amount of 
heat can be uncomfortable. Remember, 
too, that in a conventional range the 
oven vent is at the back so the heat dis- 
sipates before it reaches the user. With 
the built-in oven the heat from the 
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vent comes right smack out in your 
face. Either we should redesign the 
oven vent or, whenever feasible, pro- 
vide outside venting. 

With the low Btu pilots there 
shouldn’t be too much trouble from 
heat caused by pilots, although again it 
is more noticeable because it comes out 
directly in your face. Manufacturers 
are giving us pilots of low input for 
cooler kitchens. Service departments 
should adjust them so they will actually 
be that way in a customer’s home. 

Speaking of pilots, is there any way 
at all that pilot controls can be more 
accessible? Some home economists feel 
that it is even more difficult to light an 
oven pilot on a built-in than it is on a 
conventional range. 

Some home economists also have 
been quite concerned about drop-down 
oven doors at waist-high level. They 
feel that they are more likely to cause 
burns and make cleaning more difficult, 
particularly for the shorter homemaker. 
This is something that needs some ad- 
ditional study by the gas industry. 

The first reaction that many women 
have to a built-in oven is that it looks 
too small. For some reason, built-ins 
tend to look smaller than ovens of the 
same size on a separate appliance. My 
suggestion would be to use a light 
enamel, since this has the tendency to 
make the oven look bigger. And are we 
sure that our built-in ovens are as big 
as we want them? The woman who buys 
one today will have to live with it and 
like it for years to come. Aren’t the 
big ovens in free-standing ranges quite 
popular? 

For years now, the gas industry has 
promoted the use of waist-high broil- 
ers, deep enough to do all types of broil- 
ing. There are still many women who 
like that feature of the separate gas 
range, particularly when the burner is 
equipped with some type of radiants. 
Other women like the advantage of be- 
ing able to bake and broil at the same 
time using a high temperature for 
broiling. With built-ins, we are now 
asking them to take a step backwards— 
use a shallow broiler and give up their 
oven space when they want to broil. 
With all the promotion on rotisseries, 
we have a limited selection for the 
woman who wants this feature in a 
built-in. 

The advantages of gas are as evident 
in built-in top burners as they’ve always 
been in free-standing ranges. Built-in 
burners are more flexible in that they 
can be grouped as desired. They 
shouldn't be too close together and they 
should be next to a heat proof counter. 
In some installations it seems that 


counter space is lost because the front 
burner is so far from the front of the 
counter. Is there any way this distance 
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can be reduced? It is especially im- 
portant for island installations. 

The builders’ market is highly com- 
petitive but let’s not get construction 
so cheap that flash tubes are easily bent 
in installation and burner bowls are too 
shallow to catch spillovers. And don’t, 
in your haste to make them easy for a 
builder to install, forget that Mrs. 
Homemaker needs storage space. 
Bringing the plumbing down in a back 
corner gives much better storage as 
does keeping the burner box no deeper 
than necessary. 

Now that we, and the electric indus- 
try, have convinced women that burn- 
ers in individual burner bowls are more 
modern and attractive than clusters, 
why can’t we offer them in built-ins? 
There is a need for more built-in grid- 
dles with thermostatically controlled 
burners. 

The trend toward pull-down units 
seems to be still in the trying-out stage. 
If a woman used them properly, she 
could increase counter space consider- 
ably by having down only the units in 
actual use. Many women would find 
them unhandy because they would 
usually have the sack of flour or a can 
of baking powder in front of the burner 
they wanted to use. 


Built-in Refrigerators 

Although our first thought of built- 
ins is of ranges, it wouldn’t take a crys- 
tal ball gazer to see that built-in re- 
frigerators are rapidly moving to the 
front. So far, the built-in refrigerator 
has been confined primarily to the elec- 
tric industry. However, with the bezel, 
which is available for the Servel gas re- 
frigerator, we can offer just as modern 
a built-in. 

Some of the built-in refrigerators are 
shown in a horizontal position with all 
of the shelves at the no-stoop, no- 
stretch level. The problem with these is 
that they are about five feet long and 
require a fairly big kitchen. Also, they 
require heavy wall construction. In- 
stalled by a builder, they will not be 
convenient for every homemaker. In a 
refrigerator, it is especially important 
to reach the top shelf easily. Many of 
us have cupboards where the top shelf 
is accessible only by means of a chair 
or, in the case of an extra efficient 
homemaker, by a step stool. Although 
I don’t mind standing on a chair to 
reach the special plates I use only for 
company, | don’t particularly like the 
idea of climbing to get a bottle of milk 
or a couple of eggs. If you get the 
horizontal refrigerator down so the top 
shelf will be easily reached by a short 
woman, then the counter space below 
it is quite low. This type refrigerator 
should definitely be planned to fit the 
individual customer. 
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In some of the built-in vertical re- 
frigerators, you have separate units for 
freezing and for food storage. This is 
fine, because you don’t have to open 
up the freezer every time you want a 
head of lettuce. One of the faults of 
many models now on the market is that 
the ordinary refrigerator space is not 
large enough to accommodate the needs 
of an average family. For the most part, 
the freezer section and the normal cold 
section are the same size and most fam- 
ilies, particularly if they are storing 
milk for children, need more normal 
cold space. Of course, they can always 
install a second unit. If we should have 
a gas built-in, it should have ample 
space. 

It would seem that in the future we 
might want built-in freezing and ice- 
maker sections in one part of the 
kitchen and the normal cold area in 
another. Actually, there is no reason 
why, from a use standpoint, that the 
two have to be together. From an oper- 
ation efficiency standpoint, the two 
should be combined. If so, could the 
freezing area be placed below and the 
more used section at a higher level? 
This would require an easier method 
of defrosting than scraping off the ice. 
There has been some thinking in terms 
of having some refrigerated drawer 
space so the pull-out base shelves could 
be used more effectively. 

Some of the electric built-ins have 
compressors that can be placed in the 
basement or an adjoining room so they 
will not take up space and create noise 
in the kitchen. This is a good idea and 
should be given more consideration in 
the gas field. A built-in might make it 
practical. 

Color in built-in refrigerators may 
not be the problem it is in ovens. Be- 
cause the finish is not exposed to high 
temperature, a local spray job may be 
the answer. 


Laundry Equipment 

Laundry equipment is just making 
its debut in the built-in field and we are 
safe in assuming it’s here to stay. So far, 
most units are electric. One manufac- 
turer has just come out with a built-in 
combination washer and dryer. Washer 
and dryer with Formica tops seem to 
be another step toward the “blend-in” 
look. 

The problem of designing a good 
looking twin built-in may be difficult as 
washers quite often are top loading and 
the dryers are front loading. With the 
terrific acceptance of dryers, I can’t see 
the installation of a built-in washer 
without the mate by its side. Washers 
are probably one of the most automatic 
appliances in use today and as a result 
many times require more service than 
other equipment. In built-ins, the con- 
trols should be easily accessible. 


Even though dryers are the last wo 
in automation, fabrics are no‘. Dryi 
is still an activity where fabrics ne 
to be checked occasionally and tak 
out when done so that wrinkles do 
set. Because of this, women are insi: 
ing that laundry appliances be on t! 
living level. For this reason, the built- 
look will be important. 

Another building trend that is ey 
dent is putting the washer and dryer i 
the bedroom or bathroom area. Since 
much of the laundry comes from thi 
part of the house, it is not at all illogi 
cal to have such an arrangement. | 
such cases, built-ins would be mos! 
adaptable particularly if linen storag: 
could be designed overhead. In the past 
washers and dryers installed in this area 
are enclosed behind cupboard doors as 
a substitute for built-ins. It has been 
reasonably practical, since the laundry 
equipment is not used as often as 
kitchen equipment. 

When laundry equipment is installed 
in either the kitchen, family room or 
other upstairs area, it is most important 
that it be adequately vented. This holds 
true whether it be built-in or separate 
equipment. 


Water Heaters 

The water heater, too, is currently 
moving out of the basement and into an 
area adjacent to the laundry. As yet, | 
have seen no built-ins, although with 
the current trend toward installing them 
behind louvered doors or bamboo cur- 
tains, it would be logical to assume that 
a built-in water heater is not too far in 
the future. Of course, we have had 
some table top models that very easily 
could be incorporated into a built-in 
cabinet. Many of these, however, are 
limited in size. To use a higher Btu 
burner would involve additional prob- 
lems of insulation. 

Water heaters are subject to many 
more hazards than other appliances — 
liming, electrolysis, and rust. A built-in 
unit would need to be designed so that 
the heater could easily be removed for 
replacement. Again, if it is to be built- 
in as part of the kitchen or laundry, in- 
sulation and heat control are very im- 
portant and venting is absolutely 
necessary. 


Incinerators 

The other gas appliance that should 
be given careful consideration as a 
built-in is the incinerator. To be truly 
competitive with other types of garbage 
disposers, it should be possible to install 
the incinerator in the kitchen. There 
are many problems that will come up 
from such an installation but we must 
remember that as far as garbage is con- 
cerned, we are competing with a piece 
of equipment where the homemaker 
doesn’t have to move an inch. 
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If the incinerator is designed as a 
ilt-in it must be attractive in appear- 
ce, safe, completely odor-free, fully 
ulated and vented unobtrusively. 
eally, it should be installed right un- 
or near the kitchen sink. If i*’s com- 
‘tely automatic and needs only to 
ndle trash as it accumulates, couldn’t 
be designed much smaller? Built-in, 
yvouldn’t need to hold a bushel. 


eparates Have Advantages 
Regardless of the popularity of built- 
ins there are still some advantages to 
separate gas appliances. Until built-ins 
meet these advantages, some women 
will still prefer separates. The biggest 
objection women offer is that they can’t 
change built-ins as often as they would 
like because they are part of the 
kitchen. Now, all of us know that most 
women will use a gas range for years 
and years without giving any thought 
to changing it for a newer model, but 
at least she has the feeling that she can 
change it if she wants to. There is a 
lot of security in that knowledge. 

Another feature that worries most 
women about built-in appliances is that 
they can’t correct mistakes once the 
equipment is built-in and they can’t 
change their minds. They worry about 
the new features that they are expecting 
next year. 





Most men are not too concerned 
about buying a 1956 model car be- 
cause if that next year car comes out 
with a device that wi'l enable you to 
park sideways, you will be able to buy 
it before too many mon‘hs pass. Yet, 
wives are just as sure that once they 
have a built-in range or refrigerator, 
regardless of advancements in the 
equipment, it will be years before they 
can get a new one. 

Built-ins do not offer the tailor-made 
features they’re supposed to, particu- 
larly in old homes or those bought from 
builders. Often separates are more con- 
venient. In buying used homes, many 
women do not like the idea of using 
an appliance after someone else has 
used it for a year or two. Having made 
home calls on lots of equipment and 
seeing the condition of some ranges 
after 3 or 4 weeks use, I can readily 
understand that view-point. 

Another problem that arises is that 
of the newly-weds who purchase free- 
standing equipment for an apartment 
and then in two or three years buy or 
build their own home. If they want 
built-in equipment they must take a loss 
on the second-hand equipment that 
they have to sell. 

Maybe we should follow the car 
industry's idea of trade-ins. 


With free-standing equipment most 
women have been content to confine 
their color schemes to a change in wall 
areas or cabinets. With built-ins, how- 
ever, they feel that the equipment must 
blend in with the cabinets and are then 
limited to keeping a certain color 
scheme for many years. 

Last, but surely not least, is the dis- 
advantage in price between built-ins 
and separates. For the most part, there 
is little difference in price, yet the built- 
in requires cabinets plus expensive in- 
stallation. Women can’t understand 
why built-ins shouldn’t be much less, 
since they don’t include lights, acces- 
sories and porcelain enamel finishes. 
This, | hope, is a problem that, with 
greater production, will be solved. 

So, here it is...a woman’s view- 
point on built-ins. 

Modern? yes. 

Convenient? .. . maybe. 

Desirable? .. . of course. 


Practical? . . . sometimes. 

Room for improvement?.. . natu- 
rally. 

Future? ... for gas built-ins, oppor- 


tunities unlimited. 
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Plan Ahead — Not 1-Year, But 5-Years! 


In 1960, new gas appliances sold 
from 1955 through 1959 could use al- 
most 11 billion therms of gas and bring 
in revenues of nearly $875,000,000, in 
terms of 1955 prices, the American Gas 
Association estimates. 

These figures represent one full year’s 
use of all appliances actually sold in 
1955, plus a year’s use of all gas ap- 
pliances that can be realistically sold 
from 1956 through 1959, which are 
used as additional appliances —that is, 
they are not to be used to replace simi- 
lar gas appliances. During the 1955- 
1959 period, these appliances should 
use a total of about 28 billion therms of 
gas and add $2.2 billion to revenues. 
These totals would exceed the 1955 
sales and revenues to all residential 
customers. 

The increased househeating load is 
expected to account for two-thirds of 
the revenue increase and three-quarters 
of the sales increase. Water heaters are 
expected to account for about 18 per 
centof total new appliance consumption 
and 23 per cent of associated revenues 
during the 1955-1959 period, partly 
because the trend now is toward larger 
capacity water heaters. 

New gas ranges should account for 
ibout 5 per cent of the sales increase 
in gas to new appliances and over 10 


per cent of the revenue increase. 

Gas utilities estimate that new gas 
clothes dryers sold from 1955 through 
1959 could use about 190.5 million 


therms of gas and add $18.6 million to 
revenues. Gas dryers were one of the 


two appliances that sold in excess of 
estimates last year. Central heating 
equipment also exceeded expectations. 
Gas incinerators sold in five years could 
use 257 million therms of gas costing 
about $24.3 million. 





Prize winners. William Hewson, vice president of Brooklyn Union Gas Com- 
pany, accepts first prize — a plaque and $500 — from Charles M. Stainton, 
vice president, Robertshaw-Fulton Controls Company, in recognition of Brook- 
lyn Union's outstanding job in promoting gas ranges equipped with either top 
burner or oven heat control during the Mrs. America contest. 
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A $300 second prize went to North Shore Gas Company, Waukegan, Illinois. 
Third prize of $200 went to Boston Gas Company, Boston, Massachusetts. Shown 
during presentation are (I. to r.) M. B. ‘‘Ben'’ Gault, general sales manager of 
cooking appliance controls division, Robertshaw-Fulton; Stainton; W. W. Selzer, 
AGA chairman of the Mrs. America Committee; Hewson, and Alan Smith, pub- 
licity director, Brooklyn Union Gas. 
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Merchandising News 
ae 





Special Discount Prices 
Offered Gas Utility Employees 
A “personal ownership plan” is be- 
ing made available by Servel, Inc., to 
employees of gas utility, distributor 
and dealer organizations, giving them 
an opportunity to buy Servel gas re- 
frigerators at special discount prices 
Companies that sell Servel gas re- 
frigerators to their employees under 
the plan will recover the difference 
between regular selling prices and spe- 
cial prices through a rebate system. 








A red Chambers console gas range 
proved one of the highlights of a re- 
cent ‘‘America Unlimited’’ promotion 
conducted by Chicago's Marshall 
Field & Company. 


Coleman Adds ‘‘Standard”’ 
To Hot Water Heater Line 
The Coleman Company, Inc., has 
announced a new “Standard” line of 
economy priced gas-fired water heaters. 
The new Coleman “Standard” heat- 
ers are available in 20, 30 and 40-gal- 
lon sizes and in both galvanized and 
corrosion-proof Vit-Rock lined tanks. 
Vit-Rock models carry a ten-year war- 
ranty backed by a $500 warranty bond. 
Galvanized tank models are covered by 
a One-year warranty. 
4 








free for other things, while the Roper 
‘““Tem-Trol’’ automatic top burner 
watches baby’s bottle. It is shown on 
the Roper ‘‘Mrs. America’™’ gas range, 
a product of Geo. D. Roper Corpora- 
tion, Rockford, Illinois. 


New, Low Priced Ranges 
Added to Florence Stove Line 
Florence Stove Company has an- 
nounced the addition of three new 36 
inch matchless ranges. They are in the 
popular price class, and are in produc- 
tion and delivery. Addition of the new 
matchless models rounds out the 1956 
line, with matchless ranges available at 
all price levels, in the three basic sizes 
39. 36. and 409 inch. 









LOp model in the new series 1s model 
64178 (shown) with a suggested list of 
$219.95 after trade-in. Left front 
burner is equipped with the “Gov- 
erness’’ thermostatically controlled 
burner, other burners are center sim- 
mer Alltrol burners with “Microlite” 
pilots. Low broiler is full sized and 
smokeless and “Baker’s Arch” oven is 
equipped with removable oven glass 
and light. 


Wall Hanging Heaters 
Make ‘‘Cool Cabinet’ 
Decorator “Cool Cabinet” hangi 
wall heaters for all types of gas sery 
— natural, manufactured, LP — hav¢ 
been added to the Quaker Manufacti 
ing Company line of home gas heate 
Designed to hang on walls like pictures, 
the new Quaker Decorator “Cool Cabi- 
net” wall heaters are available in bo 
vented and unvented models. 





Outstanding features of Quaker’s 
Decorator wall gas heaters include (1) 
cool cabinet: exterior constantly cool 
to touch, and suitable for painting to 
match color scheme of wall; (2) safe 
construction: no dangerous open flame 
to scorch furniture, draperies or wall; 
(3) exclusive porcelain heating unit: 
insures against rust-out or burn-out; 
(4) efficient “deep port” burner: guar- 
anteed for life of heater and made from 
extra-heavy, high quality cast iron; (5) 
circulation: exclusive Quaker “Air- 
Flow” design provides greater volume 
of circulating warm air; and (6) ease 
of installation: wall plate attached to 
wall in from 3 to 5 minutes, with Deco- 
rator cabinet slipped on to wall plate 





A gas range was presented to the 
Walter Berberian family, Norwich 
when it became the 50,000th gas 
house-heating customer of the New 
York State Electric & Gas Corporation 
The presentation of the range at the 
Berberian's new home was made by 
Eugene M. Cole, (left), Norwich man- 
ager of the company, and E. W. Vick, 
(far right) Oneonta division manager. 
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t gh, White and Handsome 


hibit for St. Louis Jubilee 
aclede Gas Company of St. Louis 
feature an educational exhibit dur- 
the Mid-American Jubilee opening 
month in St. Louis. 
ull of color and movement and tow- 
ig high against the sky will be a 
ming white drilling rig, topped by 
| aclede’s trademark, the Magic Blue 
Fiame. 

Visitors entering the exhibit space 

| see three-dimensional murals de- 
picting the discovery of gas and in- 
teresting events in the history and 
growth of the industry. They'll take a 
ride in a simulated elevator that will 
seem to take them deep, deep under- 
ground for an explanation of Laclede's 
new underground storage project. 
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Next on the tour will be a display of 
gas distribution in greater St. Louis, 
featuring a multi-colored, animated 
plan. This will lead to a demonstration 
of gas in an ultra modern, all-gas 
kitchen and utility room. 

The last item will be a small motion 
picture theater, showing a color film on 
the storage project and other company 
activities. 

The Jubilee is the first general expo- 
sition in St. Louis since the World’s 
Fair of 1904. 











Ss 
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So, the — re you are! That's the 
Caloric Thermo-set George Gobel is 
pointing at. The TV comedian and star 
of Paramount's new picture, “The 
3irds and the Bees,"’ has endorsed 
-aloric’s ultramatic gas range. 
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King-sized water heaters. Even 
Texans who attended the National 
Association of Plumbing Contractors 
convention in Milwaukee recently 
found something they had to look up 
to when they visited the A. O. Smith 
Corporation headquarters. In the 
lobby was this 10 foot high model of 
Smith's Permaglas deluxe water 
heater, more than 3,000,000 of 
which have been produced at the 
firm's Kankakee, Illinois Permaglas 
Division. Dallas visitors, Mr. and Mrs. 
E, J. Arnold, Jr. (left front), and Mr. 
and Mrs. Arnold, Sr., all of the Arnold 
Plumbing Company, were among 
1200 plumber delegates who at- 
tended. Ken Lofgren (rear), advertis- 
ing and sales promotion manager of 
the Permaglas Division, was one of 
the hosts to the visitors. 


Pink, Yellow, Green, White, 
Tappan Has a Range of Colors 

A “Color-Package-Plan”, a merchan- 
dising and distributing system set-up by 
the Tappan Stove Company, will make 
the Tappan line of built-in ovens avail- 
able in four pastel shades of porcelain 
enamel finish in addition to the cur- 
rent Lusterloy and Copperloy finishes. 

By the plan any one of 22 built-in 
oven models can be converted into 
either yellow, pink, green or white by 
simply replacing the Lusterloy finished 
front oven door and broiler drawer 
panels with the desired colored panels. 

With the “Color-Package-Plan” it 
is possible for a distributor to offer 
more than 100 different oven models 
with no increase in his present unit in- 
ventory! 

Samples of the new built-in oven 
colors in the form of 1-inch by 3-inch 
metal strips, finished in the actual por- 
celain enamel colors, and enclosed in a 
pocket-size leather case, are being sent 
to Tappan salesmen and distributors. 





Merchandising 


“Keep Cool” A/C Rate 
Initiated by Lone Star 

By using gas air conditioning, cus- 
tomers in Lone Star Gas Company’s 
area will save money as a result of a 
new summer air conditioning rate in- 
troduced by the gas utility. 

The new rate of 48 cents per 1000 
cu ft applies to residential customers 
between the meter reading dates in May 
and October, and to commercial cus- 
tomers between the meter reading dates 
in June and October. In 1957, both resi- 
dential and commercial customers will 
be billed at the special rate between the 
meter reading dates in May and Oc- 
tober. 

“Establishment of this rate will make 
it possible for Lone Star to contribute 
to the added comfort of many people 
now seeking the most effective system 
of cooling at the most economical op- 
erating cost,” Chester L. May of Dallas, 
senior vice president, pointed out. 

“This special rate was made pos- 
sible,” May said, “because Lone Star’s 
facilities and the available quantities 
of natural gas exceed present summer 
demand in the comparatively new but 
fast-growing gas air-conditioning mar- 
ket. We are confident that introduction 
of the rate will enable the company to 
sell gas in greater volume during the 
traditionally low demand summer 
months, thus serving the company’s 
need, economically speaking, to utilize 
its facilities to the same extent that they 
are utilized during the traditionally high 
demand winter months.” 








Must billboard advertising be 
outdoors? That question was dis- 
cussed by marketing people of Terre 
Haute Gas Corporation. Their answer 
was ‘‘NO!"’ Seen above is an outdoor 
display brought indoors—a billboard 
mounted on the wall of the first floor 
gas appliance display maintained by 
this Indiana utility. The 24-sheet pos- 
ter does an excellent job of catching 
the eyes of gas company customers 
visiting bill-paying and customer serv- 
ice counters—and directs interest to 
modern gas appliances on display. 
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CALENDAR oF THE GAS 





INDUSTRY 





AUGUST 1956 

27-29 Annual Appalachian gas meas- 
urement short course, West Vir- 
ginia University, Morgantown, 
West Virginia. 

SEPTEMBER 1956 

4- 7 AGA operating section, organi- 
zation meetings, Hotel Cleveland, 
Cleveland, Ohio. 

7 New Jersey Gas Association, 
4lst annual meeting, Spring Lake, 
New Jersey. 

10-11 Independent Natural Gas Asso- 
ciation of America, San Antonio, 
Texas. 

1] NEGA safety 
Hotel Statler, Boston. 

11-13 PCGAannual meeting, Hotel del 
Coronado, Coronado, California. 

12-14 MidWest Gas Association, gas 
school and conference, lowa State 
College, Ames, Iowa. 

13-14 AGA-EEI accounting section 
organizational meeting, Edgewater 
Beach Hotel, Chicago, Illinois. 

14 NEGA CHI division, Wachusett 
Country Club, Wachusett, Massa- 
chusetts. 

14 AGA personnel committee, 
headquarters. 

14-15 Maryland Utilities Association, 
32nd fall conference, The Cavalier 
Hotel, Virginia Beach, Virginia. 

17 AGA accident prevention com- 
mittee, Shirley-Savoy Hotel, Den- 
ver, Colorado. 

17-20 American Transit Association, 
Jefferson Hotel, St. Louis, Missouri. 

18-19 AGA accident prevention con- 
ference, Shirley-Savoy Hotel, Den- 
ver, Colorado. 

19-21 Southeastern Gas Association, 
Hotel Sir Walter, Raleigh, North 
Carolina. 


conference, 


19-21 American Trade Association, 
Execulives, annual meeting, Plaza 
Hotel, New York City. 

30-Oct. 3 Controllers Institute of 
America, Waldorf Astoria, New 
York City. 

OCTOBER 1956 

4 NEGA, appliance servicing con- 
ference, Hotel Statler, Boston. 

8-12 National Metal Exposition, 
Cleveland, Ohio, (AGA will ex- 
hibit. ) 

9-12 The American Dietetic Associa- 

tion, Milwaukee, Wisconsin. 

15-17 AGA annual convention, At- 
lantic City, New Jersey. 

15-19 National Metal Show, Cleve- 
land, Ohio (AGA exhibit). 

17-19 Wisconsin Utilities Association, 
electric and gas section convention, 
Schroeder Hotel, Milwaukee. 

22-24 American Standards Associa- 
tion, Hotel Roosevelt, New York 


City. 

22-26 National Safety Council, Chi- 
cago. 

3] NEGA operating division, 


Hotel Statler, Boston. 

NOVEMBER 1956 

1-2 American Home Laundry 
Manufacturers Association, Con- 
rad Hilton Hotel, Chicago. 

12-15 American Petroleum Institute, 
Conrad Hilton Hotel, Chicago. 
12-16 National Electrical Manufac- 

turers Association, Traymore 
Hotel, Atlantic City, New Jersey. 
12-16 National Hotel Exposition, New 
York Coliseum, New York City. 
25-30 The American Society of Me- 
chanical Engineers, Statler Hotel, 
New York City. 
26-28 SGA advisory council and man- 
agement conference, Point Clear, 
Alabama. 


JANUARY 1957 

4- 5 American Home Launc 
Manufacturers Association, annv || 
convention, Chicago. 

23 NEGA operating division, Hote! 
Statler, Boston, Massachusetts. 

28-29 Industrial Heating Equipment 
Association, Washington, D. C. 

FEBRUARY 1957 

4- 8 Western winter radio-television 
and appliance market, Western Mer- 
chandise Mart, San Francisco. 

25-Mar. 1 American Society of Heat- 
ing and Air Conditioning Engineers, 
Chicago. 

MARCH 1957 

11-15 National Association of Corro- 
sion Engineers, Kiel Auditorium, St 
Louis, Missouri. 

18-20 Mid-West Gas Association, 
Hotel Nicollet, Minneapolis, Minne- 
sota. 

21-22 NEGA annual meeting, Hotel 
Statler, Boston. 

28-29 Oklahoma Utilities Association, 
annual convention, Tulsa, Okla- 
homa. 

APRIL 1957 
8-10 National conference of electric 
and gas utility accountants, Shera- 
ton-Park Hotel, Washington, D. C. 
8-10 GAMA annual meeting, The 
Greenbrier, White Sulphur Springs, 
West Virginia. 

8-11 AGA distribution, motor ve- 
hicles and corrosion conference, 
Rice Hotel, Houston, Texas. 

16-18 AGA sales conference on in- 
dustrial and commercial gas, Jung 
Hotel, New Orleans. 

29-May 1 Southern Gas Association, 
(location to be announced). 

MAY 1957 
6- 8 Air Conditioning and Refrigera- 
tion Institute, The Homestead, Hot 
Springs, Virginia. 

6-10 National restaurant association 
convention and exposition, Navy 
Pier, Chicago (AGA exhibit). 
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Low Accident Rate 
Set By Gas Industry 

The gas industry has achieved a rec- 

d low in the 1955 accident frequency 

te, according to the American Gas 
\ssociation. 

For the second consecutive year, the 
gas utility and pipe line industry, based 
on reports from 392 gas utilities and 
pipe lines shows a 10.30 disabling in- 
juries per million man-hours worked. 
This was 1.7 per cent lower than 1954. 

The 1955 severity rate for the gas 
utility industry of 710 days lost charged 
to disabling injuries per million hours 
worked was 2.7 per cent higher than 
the 1954 rate. 

The number of days charged to dis- 
abling injuries per 100 employees to- 
taled 145.8, compared with 141.3 days 
per 100 employees lost in 1954, an in- 
crease of 3.2 per cent. The rise in the 
severity rate was due primarily to the 
increased number of employee fatalities 
and permanent total disabilities in 
1955. 

The natural gas branch of the indus- 
try was successful in lowering its acci- 
dent frequency rate last year. There 
were 10.08 disabling injuries per mil- 
lion man-hours worked in the natural 
gas segment of the industry, 3.0 per 
cent fewer than in 1954. The manu- 
factured and mixed gas companies’ fre- 
quency rate increased 2.5 per cent, 
from 10.90 injuries per million man- 
hours worked in 1954 to 11.7 in 1955. 
Severity rates in 1955 varied in much 
the same manner as frequency rates. 
Natural gas utilities and pipe lines 
lowered their severity rate 3.0 per cent, 
while the rate for manufactured and 
mixed gas companies increased 37.8 
per cent. 


SGA Round Table Draws 
28 Companies in June 

The first Southern Gas Association 
round-table conference for the 1956-57 
year was held at Atlanta, Georgia, in 
June. The topic was Employee Rela- 
tions. Ralph E. Allen of the El Paso 
Natural Gas Company, who is the cur- 
rent chairman of the SGA Employee 
Relations Section, was sponsor. 

This initial conference had 36 rep- 
resentatives of 28 companies present at 
the meeting. The agenda included 
wages and salaries, fringe benefits, 
raining programs, indoctrination and 
rientation program for new em- 
ployees, and trends in annual or peri- 
dic physical examinations. 
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Texas Student Wins 
Natural Gas Fellowship 


Roy G. McMullen, Kingsville, Texas, 
a student at Texas College of Arts and 
Industries has been awarded the $1200 
Natural Gas Fellowship for the coming 
year. Under the fellowship, sponsored 
by the American Gas Association, Mc- 
Mullen will work for his Master’s de- 
gree in engineering, doing research 
work either in adapting gas jet com- 
pressor work to field operations or 
measurement of two-phase metering. 

He was sponsored by Dr. Frank H. 
Dotterweich, director, Division of En- 
gineering, Texas A & I College. 


PERCENT OF U.S. LAND LEASED FOR OIL & GAS | 


|e "Tae 


NORTH DAKOTA 


74% 


Per to 
under lease, productive 
nd non-productive 
as of Jor 


ry, 1956 


source Independent Petroleum Association of America 


Municipal Utility Ownership 
Turned Down by Texas Town 

Private ownership of local utility op- 
erations were turned down by a two-to- 
one vote in a recent election in Mona- 
hans, Texas, for a proposed city- 
owned natural gas distribution system. 

The election, held in March in the 
West Texas town of 8000, proposed the 
issuance of $500,000 in revenue bonds 
for construction of a municipally- 
owned and operated natural gas dis- 
tribution system to replace an existing 
system operated by Southern Union 
Gas Company. 

Nine days after the citizens rejected 
the proposed half-million dollar bond 
issue, the community’s city council 
voted unanimously to renew the gas 
company’s 25-year franchise. The coun- 
cil’s action became conclusive with pub- 
lication of the franchise renewal for 
the final time. Southern Union began 
delivering natural gas to Monahans in 
1930 under a 25-year franchise and 
has furnished uninterrupted service to 
the city since that time. 

The recent election was the second 
attempted in less than six months to put 
the gas distribution system under muni- 
cipal control. In the first election, held 
in September, 1955, the votes turned 
down the bond issue by a slim margin 
of 22 votes. At that time only 740 votes 
were cast. The second election brought 
out a record 1021 voters. This time 
the tax-paying citizens trounced the 
proposed bonds by a vote of 690 to 
331. 






















A total of 384,000,000 acres, or 27 per cent of the land area in the U. S., is 
under lease by oil and gas producers. Only 5 per cent, or 20,000,000 acres, rep- 
resents actual producing areas. The remaining 95 per cent is under lease for 
future exploration and development. 
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Construction Looks Good 
For the Future 

Future construction contract awards 
during June in the 37 eastern states 
totaled $2,197,815,000, 3 per cent be- 
low June, 1955, awards, reports F. W. 
Dodge Corporation, construction news 
and marketing specialists. Despite the 
June decrease, the cumulative total of 
awards for the first six months of 1956 
of $13,198,959,000 established an all 
time record. 

The heavy engineering category with 
awards of $577,325,000 was the high- 
est for any June in Dodge history and 
25 per cent greater than June, 1955. In 
the other major construction categories, 
non-residential building at $794,272,- 
000 was 6 per cent lower than a year 
age, and residential building at $826,- 
218,000 was 13 per cent below the 
same period of 1955. 

All major categories set new all-time 
records for the first six months cumu- 
lative totals: non-residential at $4,607,- 
682,000, up 11 per cent; residential at 
$5,698,668,000, up 5 per cent; and 
heavy engineering at $2,892,60°'.000, 
up 21 per cent. 


UGI Buys Boyertown 
Gas Company Properties 

Agreement for the purchase of the 
properties of the Boyertown (Pennsyl- 
vania) Gas Company by The United 
Gas Improvement Company of Phila- 
delphia has been announced in a joint 
statement issued by E. H. Smoker, 
president of UGI and Dr. Elmer Porter, 
owner of the Boyertown Company. 
Smoker stated that the supplying of gas 
service in the Boyertown area will be 
handled by the Reading Division of 
UGI which now supplies natural gas in 
most of Berks County. 

The purchase of the properties and 
the supplying of natural gas to Boyer- 
town is subject to the approval of the 
Pennsylvania Public Utility Commis- 
sion and the Federal Power Commis- 
sion. 

UGI plans to install a 72 mile natu- 
ral gas line from a point near Lime ick 
Corners to bring straight natural ga: to 
Boyertown. Present plans call for the 
line to be started as soon as pos: ible 
and it is anticipated that the new sup- 
ply will be ready for use by the Boyer- 
town gas customers in approximately 
six months. The cost of running the new 
natural gas line and the expense of con- 
verting present customers’ appliances 
to use natural gas will be about $165,- 
000. During the interim period the pres- 
ent gas facilities in Boyertown will be 
kept in operation. The cost of convert- 
ing the customers’ appliances will be 
paid for entirely by UGI. 
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IGT Summer Session. Forty-five gas 
engineers enrolled in the June classes, 
“Natural Gas Production and Process- 
ing’’ and ‘‘Natural Gas Distribution,"’ 
of the Institute of Gas Technology's 
1956 Summer Refresher Courses. 
Another 35 engineers are enrolled in 
the July and August courses, ‘‘Natural 
Gas Transmission’’ and ‘‘Natural 
Gas Fuel Utilization.’ 


What Does It Cost 
To Create a Job? 

Do your employees know how much 
investment must be made to p ovide 
their jobs? Gas Service Company of 
Kansas City, Missouri, conduc‘ed a 
contest among its employees re :ently 
to find out if its employees knew. 

Answers ranged from $24 to %33,- 
502,650. Three-fourths of the 500 em- 
ployees participating had answers of 
less than $50,000. 

Winner of Gas Service Company’s 
contest, Charles W. Sanders, Arkansas 
City, was given two tickets to the Ath- 
letics baseball game plus $25 expense 
money and the use of the Company 
apartment in Kansas City, as winner of 
the contest. His estimate was the closest 
in the contest. He replied $195,700.78, 
which was $737 off the actual figure. 

To arrive at the amount of the in- 
vestment for each job with Gas Serv- 
ice Company, the following computa- 
tions were made: 

The average investment of each cus- 
tomer in gas equipment, pipe and fit- 
tings were totaled, then multiplied by 
the total number of customers, gave the 
total customer investment. Added to 
this was the plant investment for the 
company. The grand total was then di- 
vided by the number of employees, ar- 
riving at the answer of $196,437 — the 
investment made to create each job 
with the utility. 

Sanders arrived at his answer by de- 


termining what each customer has in- 
vested, then multiplied that sum by the 
number of customers, and added the 
plant investment (as shown in the 1955 
annual report) then divided that total 
by the number of employees. 
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June Shows High and Low 
For Natural Gas Stock 


Natural gas common stock pri 
ended the month of June 1.0 per ce 
below the high average price and 
per cent above the comparable 19 
month. Combination of higher avera 
prices together with an unchanged ave - 
age dividend rate of $1.74 per share 1 
sulted in a lower current dividend yie 
of 4.64 per cent. Current dividend rate 
indicates a year to year gain of 7.4 per 
cent and the average yield a gain of 3.8 
per cent for the same period. 


Gas Sales Show 
Big Increase in May 

Gas sales showed an increase of 18.6 
per cent over sales of 4,841,000,000 
therms in May of last year. The large 
increase in the total sales of the gas 
utility and pipe line industry to ulti- 
mate consumers amounting to 5,743,- 
000,000 therms is attributed mostly to 
greater househeating demand due to 
colder weather throughout most of the 
country. 

American Gas Association’s May in- 
dex of gas utility and pipe line sales is 
223.3 (1947 — 1949 = 100.) Natural 
gas Sales by utilities and pipe lines were 
up 18.9 per cent over May, 1955. Total 
manufactured and mixed gas sales in- 
creased 14.0 per cent. Mixed gas sales 
were up 21.4 per cent, while manufac- 
tured gas declined 32 per cent, repre- 
senting further conversions to natural 
gas and mixed gas distribution by utility 
companies. 

Total utility and pipe lines sales of 
gas during the 12 months ending May 
31, 1956, were up 9.5 per cent over the 
corresponding period of 1954-1955. 


Underground Storage 
Proposed by Northern Illinois 

Northern Illinois Gas Company has 
asked Illinois Commerce Commission 
approval to construct an underground 
propane storage cavern on an approxi- 
mate 27-acre site northwest of Chicago 
on Elmhurst Road in Elk Grove Town- 
ship. 

Construction of the propane storage 
cavern will start as soon as possible fol- 
lowing Commerce Commission approv- 
al and will be mined out of solid rock 
about 250 feet below the surface. It is 
expected to be completed some time 
next year. 

The cavern’s propane supply (about 
900,000,000 cu ft) will be used only to 
augment present peakshaving opera- 
tions during cold days in a severe win- 
ter. Complete usefulness of the cavern 
will not be likely until the company re- 
ceives the anticipated 45 per cent in- 
crease in its natural gas supply from the 
Natural Gas Pipeline Company. 























SME Nominees 

‘lected for 1956-57 

William F. Ryan, vice president, di- 
tor, and senior consulting engineer 
Stone & Webster Engineering Cor- 
ration, Boston, has been nominated 
serve as the 1956-57 president of 
ie American Society of Mechanical 
igineers. He will be installed at 
SME’s annual meeting in New York 
November, after a letter ballot of the 
ganization’s 41,000 members. 

Also nominated for 1956-57 are, as 
technical director, Eugene W. Jacob- 
son, chief design engineer, Gulf Re- 
earch & Development Company; Pitts- 
surgh; and as administrative director, 
VY. Weaver Smith, vice president in 
charge of contracts, the Lummus Com- 
pany, New York. 

Nominations for four of the So- 
ciety’s eight regional vice presidencies 
include: Region II (comprising parts of 
New Jersey and New York, including 
New York City), William H. Byrne, 
president and chairman of the board, 
Byrne Associates, Inc., New York; Re- 
gion IV (comprising Mississippi, Flor- 
ida, Georgia, South Carolina, North 
Carolina, Tennessee, and Alabama), 
James H. Sams, dean of engineering, 
Clemson College, Clemson, South 
Carolina; Region VI (comprising In- 
diana, lowa, Illinois, Kentucky, Wis- 
consin, Minnesota, Nebraska, the Da- 
kotas, most of Missouri, and southwest- 
ern Ohio), Rolland S. Stover, owner, R. 
S. Stover Company, Marshalltown, 
lowa; Region VIII (comprising Kan- 
sas, Oklahoma, Arkansas, Texas, 
Louisiana, New Mexico, Colorado, 
Wyoming, part of Missouri, and the 
Republic of Mexico), Clifford H. Shu- 
maker, chairman, Department of In- 
dustrial Engineering, Southern Method- 
ist University, Dallas, Texas. 


s 


Gas Heating Load Habits 
Given in AGA Report 

The American Gas Association has 
released its second report in a series of 
studies on customer load characteris- 
tics. The studies attempt to show the 
relationship between the quantities of 
gas used for heating, outside tempera- 
ture, and hour of the day. 

Current report shows results of 
studies conducted by three utility com- 
panies in cooperation with the AGA 
Bureau of Statistics. The data shown 
in the report are applicable only to the 
utility companies conducting the study, 
however, the similarity of results ob- 
tained is generally useful to the indus- 
try as a whole. Also, the methods em- 
ployed and the type of problems in- 
vestigated should be of interest to utili- 
ties desiring to conduct similar re- 
search. 
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YOU CAN 
JEEP 
ENAMEL 
BUT NOT 
ITS 
BOND 


WARM PIPE LEAVING WHEELABRATOR AND PRIMING BOOTH 
IN TEMPERATURE CONTROLLED ROOM. 


In SPI’s plant, all moisture, rust and scale is removed from your pipe by 
warming and steel grit cleaning in temperature controlled rooms. The 
primer is applied immediately to seal out all dirt, dust and moisture. 
The steel grit cleaned surface of the clean, dry pipe, made up of many 
tiny facets, provides ideal and long lasting bond of the enamel to the pipe. 

Field conditions prohibit such exacting procedures. Wire brushing 
does not produce the many tiny facets needed to provide ideal bond. 
Moisture may condense on cold pipe and dirt and dust carried by the 
wind may collect on it before the primer is applied. When the pipe is 
jeeped, this dirt and moisture may not show up as holidays, but later, 
when field c/w pipe is underground, costly holidays may result because 
of poor bond. 


REMEMBER, YOU CAN JEEP ENAMEL BUT 
YOU CAN’T JEEP ITS BOND. fr 


THROUGH 
FREIGHT 
RATES AT 
THE ST. LOUIS 
GATEWAY 


"3000 SOUTH BRENTWOOD BLVD. ST. LOUIS 17, MISSOURI 
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@ H. V. McConkey, secretary-treas- 
urer for Southern Union Gas Com- 
pany, has received a 25-year service 
award. He began his career with 
Southern Union in the company’s 
home office in Dallas, in 1931, as chief 
clerk. He was named secretary-treas- 
urer in 1946. 





H. V. McConkey W. L. Lea, Jr. 


Willis L. Lea, Jr., vice president and 
general attorney for Southern Union, 
has received a diamond-studded serv- 
ice pin in recognition of his 20 years 
with the firm. The Dallas attorney 
joined Southern Union as a counsel in 
1936. 

@ Justin R. Whiting has retired as 
chairman of the board of directors of 
Consumers Power Company. He will 
continue as director of the company 
and chairman of the finance and 
budget control committee and the com- 
mittee on executive organization. The 
office of chairman of the board will be 
left vacant, the duties being assumed 
by President Dan E. Karn. Vice presi- 
dent James H. Campbell was named 
senior vice president. All other present 
company officers were re-elected at the 
organization meeting of the board fol- 
lowing the company’s annual meeting. 


@ Darrell R. Davidson has been ap- 
pointed sales manager for the north- 
west New Mexico district of Southern 
Union Gas Company. His territory will 
include the towns of Belen, Espanola, 
Farmington, Gallup and Santa Fe, New 
Mexico and Durango, Colorado, with 
headquarters in Albuquerque. 





D. R. Davidson 


G. E. Serpis 


@ George E. Serpis has }een pro- 
moted to district supervisor in charge 
of New England operations for Heath 
Survey Consultants, Inc., Wellesley, 
Massachusetts. 
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@ William J. Crowley has been 
elected vice president and comptroller 
of Northern Illinois Gas Company. 
Other gas company officers re-elected 
are: Marvin Chandler, president; Ed- 
gar E. Lungren, executive vice presi- 
dent; Edward D. Sheehan, vice presi- 
dent; George W. Ryerson, secretary; 
Luster L. Starrett, treasurer; Stephen 
E. Taylor, assistant secretary; Charles 
W. Daniels, assistant treasurer; Thomas 
F. Brown and William F. Hayes, assist- 
ant comptrollers. 





W. J. Crowley E. C. McGraw 

@ E. Clyde McGraw, executive vice 
president, has been named to the Board 
of Directors of Transcontinental Gas 
Pipe Line Corp. Other Transco direc- 
tors are: Clyde H. Alexander, Dallas, 
Alfred C. Glassell, Jr., Houston, N. V. 
Kinsey, Shreveport, Benno C. Schmidt, 
New York, Franz Schneider, New 
York, Joseph J. Snyder, Boston, and 
Tom P. Walker, Houston. 





S. C. Robinson L. L. Moore 


@ Seldon C. Robinson has been ap- 
pointed personnel director and Lester 
L. Moore has been promoted to the 
newly-created position of director in 
industrial relations for Southern Union 
Gas Company. Mrs. Ethel O’Neill, 
former personnel director, will become 
assistant secretary for the company. 
@ Miss Gussie O. Jones has received 
the third Annual Award of the Atlanta 
Advertising Club for distinguished serv- 
ice to advertising. Miss Jones, adver- 
tising manager of the Atlantic Gas 
Light Company since 1939, is the first 
woman to receive this award. 

@ L.A. Nichols has been named vice 
president and general manager of the 
Superior Water, Light & Power Com- 
pany. He has been with the company 
since 1935 and has been vice president 
since 1952. 








@ John F. O'Neill has been promot 
to division service engineer, Pass: 
Division, gas distribution departme 
and John Selbach, to district super 
tendent, Passaic District, of Pub 
Service Electric and Gas Company. 
Howard Hoffman, Jr., has been ap- 
pointed plant operating engineer 
West End Gas Works, Jersey City, an: 
William T. Robinson, Jr., has been 
named plant production engineer. 

Other changes in organization in the 
general office, gas operating depart 
ment, of Public Service are: Jean H. 
Miller, from plant design engineer to 
distribution design engineer; Frederick 
Ullrich, from. statistical engineer to 
plant design engineer; Freeman A. 
Lohr, from engineer, Harrison Gas 
Works, to statistical engineer, general 
office; and Charles W. Beggs, from pro- 
ject engineer to senior engineer. 





J. C. Darrow , 


A. P. Rowland 
@ Joe C. Darrow, Lone Star Gas 


Company vice president, has been 
placed in charge of all distribution 
properties of the company. A. P. Row- 
land, recently elected vice president, 
will become general manager of the 
Fort Worth Division of Distribution. 
He began his career with Lone Star in 
1924. . 

@ Henry A. Diekmann has been 
elected vice president in charge of sales 
and advertising of Northern Illinois 
Gas Company. Howard E. Ford, gen- 
eral commercial manager of Northern 
Illinois Gas, has been appointed assist- 
ant to the president, and will become a 
vice president of NI-Gas Supply, Inc., 
the company’s recently formed sub- 
sidiary. 


H. A. Diekmann J. W. Morton 


@ John W. Morton has been promoted 
to assistant chief engineer for Cities 
Service Gas Company. 
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SII ae at Mabie 


e D. K. Yorath, Northwestern Utili- 
tic. Ltd., Edmonton, Alberta, has been 
ointed president of that company 
of its affiliate, Canadian Western 


a 


a 


N. tural Gas Company, Ltd., Calgary. 
R. C. McPherson, general manager of 
the Canadian Western in Calgary since 
1949, has been appointed senior vice 


president of the two gas companies and 
remain as general manager of the 
gary company. Yorath will remain 
as general manager of the Northwest- 
ern Utilities in Edmonton, and becomes 
a new member of the board of direc- 
tors of the Calgary company. H. W. 
Francis of Calgary, newly elected to 
the board of directors of Canadian 
Western Natural Gas joined the com- 
pany in 1928 and has been purchasing 
agent since. B. F. Wilson has been 
elected a director of Canadian Western 
Natural Gas Northwestern Utilities. 

H. R. Milner, formerly president of 
the gas companies, will continue as 
chairman. 


< 
S 


~~ 


@ Allyn C. Taylor has retired as vice 
president of The United Gas Improve- 
ment Company in charge of the Read- 
ing Gas Division. He will be succeeded 
by William S. Bunnell, at present op- 
erating manager of the Reading Divi- 
sion. Taylor has spent 50 years in the 
gas utility business, all of that time with 
UGI, and the last 34 years in Reading. 
Bunnell has been with UGI in Read- 
ing since 1926. Robert D. Jones has 
been advanced to the position of op- 
erating manager in Reading. 





E. R. Seifert W .G .Comin, Jr. 


@ Eugene R. Seifert has been elected a 
director of New York State Natural 
Gas Corporation. Sales Manager of the 
firm, he has been with the corporation 
for over 31 years. Walter G. Comin, 
Jr. has been elected vice president of 
New York State Natural Gas Corpora- 
tion. He will retain his duties as treas- 
urer of the firm and will, in addition, 
be responsible for general administra- 
tive matters, customer relations, and 
matters relating to the Federal Power 
ommission. 
Fordyce Hauber has been appointed 
xecutive assistant for the corporation. 
fis duties will include handling spe- 
ial assignments for the president and 
ce presidents of the firm, and the 
etention of his former responsibilities 
s system reserves engineer. 








@ All officers of Colorado Interstate 
Gas Company have been re-elected. 
They are: W. E. Mueller, Colorado 
Springs, president; vice presidents — 
J. P. Roetzel, S. Cassell Barrett and G. 
F. Brunston, all of Colorado Springs; 
J. P. Moroney, Denver; William A. 
Dougherty, New York, and Albert R. 
Jones, Kansas City, Missouri. James 
Lawrence White, New York City, was 
renamed as general counsel, L. M. 
Poe was re-appointed as secretary, W. 
B. Kice as treasurer, and L. M. Stone, 
controller. All Colorado 


are from 


Springs. 








A. Eugene Englebrizght 

A. Eugene Englebright, 59, presi- 
dent and director of Honolulu Gas 
Company, died of a heart attack 
July 15. The former Pacific Gas & 
Electric Company executive had 
just completed a trip around the 
world and was transacting business 
in the San Francisco area when he 
was hospitalized because of a heart 
condition on July 5. 

He joined Honolulu Gas in 1949, 
Before that he had been a consult- 
ing engineer. He was a director of 
the Pacific Coast Gas Association. 








SOUTHERN CROSS FORESTERS 
leakage surveys find gas leaks 


accurately and economically. 


SOUTHERN CROSS FORESTERS 


experienced maintenance crews 


repair gas leaks without build-up 
of your personnel and equipment. 


SOUTHERN CROSS FORESTERS 


lower “Unaccounted-for” and raise 


your profits! 


SOUTHERN CROSS FORESTERS 


e MElrose 4-4227 


Atlanta 6, Georgia 
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New EQuIPMENT 









FOR THE GAS INDUSTRY 





Self-Contained Boiler. Cleaver- 
Brooks has expanded their line of 
boilers with the addition of a 200 hp 
self-contained boiler. New boiler incor- 
porates the latest combustion and safety 
devices and utilizes gas, oil and gas, 





and oil. Built with design features simi- 
lar to the 125 hp and 150 hp models, 
the new CB 200 has full modulating 
burner, silent oil pump, davited rear 
and front doors that expedite the tube 
removal and cleaning. 

Cleaver-Brooks Company, 326 Eust 
Keefe Avenue, Milwaukee 12, Wiscon- 
sin. 


Remote Control Bender. The Tal 
Company, manufacturers of pipe bend- 
ing equipment, has announced a new 
lightweight RC remote control bender. 
The net weight, complete, is only 68 Ib 
and is available for pipe or rigid con- 
duit, bus bar and radiant heat. It can 





also bend EMT or copper tubing if 
used with the standard all purpose 
frame. The Bending Frame has a re- 
movable top-plate that permits laying 
the pipe in from the top, slide in from 
the side or hook the bender over in- 
stalled pipe. 

The Tal Company, 417 North Water 
Street, Milwaukee 2, Wisconsin. 
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Hydraulic Backhoe. The Hydraulic 
D4 Backhoe of '%2-yard capacity has 
been announced by Hyster. Designed 
for the Caterpillar D4 tractor, the hy- 
draulic backhoe has full track-type 
tractor mobility, is capable of digging 
down to 13 ft and loading up to a height 
of 9 ft 7% in. A rack and gear swing 
mechanism, operating in an oil-tight 
case, provides full swing power at uni- 
form speed throughout a full 240-deg 
are. 

Hyster Company, 2902 NE Clack- 
amas Street, Portland 8, Oregon. 


Boilers for All Fuels. A completely 
new cast iron boiler for use with all 
types of fuels has been announced by 
American Standard. Available in eight 
sizes, from 5 to 12 sections, the new 
boiler is light in weight and compact 





in design. Designed for commercial, 
industrial and institutional hot water or 
steam heating. Performance ranges 
from 2630 to 6380 sq ft net steam 
rating, 4345 to 10,200 sq ft net hot 
water rating. Ratings are approxi- 
mately the same for all fuels. 

Plumbing and Heating Division, 
American Radiator and Standard Sani- 
tary Corporation, Pittsburgh 30 Penn- 
sylvania. 


Water Analyzer. Manufacturers En- 
gineering & Equipment announces the 
Du Pont Model W Electrolytic Water 
Analyzer for the measurement of small 
quantities of water in gas streams. This 
instrument permits instantaneous and 
accurate measurement of water content 
down to less than one part per million. 
Measured output is available for re- 
cording with standard recorders. The 
analyzer weighs less than 50 Ib and is 
completely portable with battery opera- 
tion optional. 

Manufacturers Engineering & Equip- 
ment Corporation, Hatboro, Pennsyl- 
vania, 





Dragline Truck. Howe Scale C: m-. 
pany has introduced a new line of e 
strong, light weight, easy rolling d 
line trucks. Framework is all we 





—— 


C 








steel, deck is hard wood. Platform sizes 
and load carrying capacities of any re- 
quirements are available. Deck heights 
range from 7!%-in. to 14 in. 

Materials Handling Division, The 
Howe Scale Company, Rutland, Ver- 
mont. 

Vibration-Proof Flow Alarm. The 
first flow alarm to combine low cost 
with vibration-proof operation has been 
announced by Fischer & Porter. 
Known as the F & P Ratolarm, it 
uses two snap-action electrical con- 
tacts, hermetically sealed in a glass 
tube, which are drawn together to set 
off the alarm by passage of a magnetic 
float extension rod. The switch can be 
positioned in the mounting frame either 
above or below the magnet in the float 
extension rod to give a signal for 
either high or low limits of flow. 

Fischer & Porter Company, 553 
Jacksonville Road, Hatboro, Pennsyl- 
vania. 

Leak-Proof Valve. U. S. Valve Cor- 
poration has announced the availability 
of a new leak-proof valve that em- 
ploys a plastic seal to achieve a perma- 
nent leak-proof quality. Suited for ap- 
plication in industry or in the home — 





wherever leak-proof valves are neces- 


sary in the control of fluids and gases 


Valve remains leak-proof under pres- 
sure of 725 psi and a working pressure 


of up to 435 psi. 
U. S. Valve Corporation, 831 Bon 
Street, Elizabeth 4, New Jersey. 
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ibraswitch Malfunction Detector. 
Now vibration monitor anticipates and 
prevents trouble in rotating and reci- 
procating machines by responding to 
slight increases in roughness or vibra- 
and causing a shutdown before a 
y failure occurs. Examples of de- 
tectable malfunctions are failing bear- 
in bent shafts, unbalance, broken 
etc. Applications include 
suMps, Motors, compressors, blowers, 
vas engines, diesels, centrifuges, tur- 


blades, 











bines, generating equipment, test 
stands, etc. It may be used singly on 
small equipment; in pairs on driving 
and driven equipment, or in series or 
parallel combinations to monitor each 
bearing. Acceleration range is O-2G’s 
to cover all types of rotating equipment 
at speeds up to 18,000 rpm. Model 5 
Vibraswitch includes a shock-free hold- 
ing and reset mechanism for automatic 
or remote operation to prevent actua- 
tion from starting or from normal or 
accidental transient shocks. 

rhe Beta Corporation, Box 8625, 
Richmond 26, Virginia. 


Hot Gas Measurer. A new type pyro- 
metry instrument for measuring the 


temperature of hot gases in difficult 


situations where the gas temperatures 
and surroundings are constantly chang- 
ing, has been introduced by Fielden In- 
strument Division of Robertshaw-Ful- 
ton. The instrument, called a Land suc- 
provides 


tion pyrometer, accurate 





measurement of heated gas from 0 F to 
2900 F. Made for wide usage in water 
be boiler furnaces; uptakes and re- 
venerators of open hearth furnaces: 
glass tanks; and other industrial and 
boratory applications. Three models 
re offered using platinum and plati- 
im rhodium sensing elements, each 
‘signed for a particular application 
d temperature range. 
Fielden Instrument Division, Rob- 
tshaw-Fulton Controls Company, 
120 North Fourth Street, Philadel- 
la 33, Pennsylvania. 
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New Film Card and Printer. New 
techniques and equipment for rapid, 
inexpensive duplication of microfilmed 
records, documents, engineering draw- 
ings, etc., have been announced by 
Filmsort Division of Dexter Folder 
Company, and Ozalid Division of Gen- 
eral Aniline and Film Corporation. 
The Filmsort Ozacard Printer, which 
weighs 60 pounds, will handle micro- 
film on aperture cards up to nine inches 
wide. The printer will operate at speeds 
ranging from one to 10 ft a minute, 
with 1'2-ft to 2-ft per minute recom- 


RELIABILITY 
ON THE 


ilcl pee] A 7 YY 





Ao Ne Le es ‘ 
‘’ IN PIPE LINE CONSTRUCTION! 






mended for most processing. It makes 
positive copies from positive microfilm 
or negative from negative. The printer 
is 16-in. wide by 12-in. deep and 13-in 
high. Electrical requirements are 110 
to 120 volts, 60 cycle A C only. Electri- 
cal consumption at 115 volts is 10 
amps. A 400 watt mercury vapor lamp 
is used in the exposure section. 

Filmsort Division of Dexter Folde 
Company, 50 South Pearl Street, Pearl 
River, New York, and Ozalid Division 
of General Aniline and Film Corpora- 
tion, Johnson City, New York 








The reliability and efficiency of your pipe line contractor, his 
“spread”, and its equipment, is of greatest importance in laying 
intermediary, connecting lines, as well as the longer transmission 
lines. Sheehan crews stand ready to serve you competently and 
profitably, regardless of your job conditions. 


A Sheehan representative 
will gladly meet with you 
at any stage of your job 
planning. 


1956 


PIPE LINE 
CONSTRUCTION CO. 


TULSA OKLA 








SHEEHAN 


Natl. Bank of Tulsa Bldg, 





@ Tulsa, Oklahoma 
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New LITERATURE 


FOR THE GAS 









INDUSTRY 





Educational Film. “It's In the Air,” 
is the title of a 16-mm color film spon 
sored by the Airtemp Division, Chrys 
ler Corporation. Film shows in an en 
tertaining and non-technical manner a 
number of facts about the earth's at 
mosphere and how man, through the 
use of modern air conditioning equip 
ment, can now control important as- 
pects of his atmospheric environment, 
as well as facts concerning the latest 
1956 design in air conditioners . Ar- 
rangements for free showings can be 
handled through local Airtemp equip 
ment outlets. 

Airtemp Division, Chrysler Corpora 
tion, 1600 Webster Street, Dayton 1 
Ohio. 


Flow Computer. Librascope, Inc., 
has recently released a brochure de 
scribing the new pressure compensated, 
totalizing flow computer with illustra 
tions, detailed specifications and appli- 
cations of the flow computer for use In 
any situation calling for the 
measurement of gas. 

Librascope, Inc., 808 Western Ave 
nue, Glendale, California. 


Unix Heater. The improve 
ments, specifications, and complete p2r- 
formance data for Herman Nelson 
horizontal and vertical unit heaters 
have been written into a new 36 page 
product bulletin by the American Al 
Filter Company, Inc. Bulletin includes 
complete hot water and steam _per- 
formance tables, dimensions, selections, 
applications, descriptions of cabinets, 
elements, motor mountings, fans and 
accessories, controls, suggested layouts 
piping diagrams, and other technical 
data. 

Bulletin No. 700A, 
Filter Company, Inc., 215 
Avenue, Louisville, Kentucky 


orifice 


latest 


{merican Ab 


Central 


Combustible Gas Analysis. A new 
data sheet describes Davis Combustible 
Gas Analyzers with Brown ElectroniK 
recorders and controllers. These analy 
zers are used for both safety and pro- 
duction application. 

Data Sheet 10.15-4b Minneapolis 
Honeywell Regulator Company, Wayne 
and Windrim Avenues, Philadelphia 
44, Pennsylvania. 


Revised Bulletin. A revised CenTra 
Vac Bulletin has been announced by 
The Trane Company. Bulletin now has 
complete information on the largest- 


capacity Trane centrifugals “Du 
plex” CenTraVacs. 
Bulletin, DS-399, The Trane Com 


pany, La Crosse, Wisconsin 
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Folder. “Do-It-Yourself” 
Shelving is the subject of a six-page, 


Shelving 


two-color folder just released by The 
Frick-Gallagher Manufacturing Com- 
pany. Folder presents a new type of 
shelving that is easy to assemble and 
The basic units, shelves, di- 
viders, and accessories of “Quick-Bilt” 
shelving are illustrated and described 
in detail. 

Folder No. 708. The Frick-Gallagher 
Wellston, 


rearrange. 


Vanufacturing Company, 


Ohio. 


Winch Catalog. Gar Wood Indus- 
tries’ new winch catalog describes ap- 
plications and rating for both truck- 
mounted and stationary winches. Sin- 
gle and double-drum winches, ranging 
in capacity from 7000 to 100,000 Ib are 











illustrated and described. Draw- 


fully 
ings and specifications for possible shaft 


with standard 


take-offs are also included in the eight- 


combinations power 
page guide. 
Gar Wood Industries, Custome) 


Service Department, Wayne, Michigan. 


Diesel Engine Booklet. Answers to 
many questions about diesel engines 
are contained in a 24 page booklet en- 
titled “Answers To Questions About 
Diesels’, just released by Cummins En- 
gine Company, Inc. Fully illustrated, 
the booklet is designed to acquaint the 
reader with the basic principles of die- 
sel operation. Each question is asked 
and answered in simple, non-technical 
terms 
Engine 


Cummins Company, Inc., 


Columbus, Indiana 


New Master Catalog. Eight page illu- 
strated booklet covering all LE-HI hose 
couplings, hose clamps, hose nipples, 
valves and manifolds .. . for tunneling, 
mining, quarrying, contracting, con- 
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struction and general industry app! 
tions has been released and conti nx 
data on every type, size and classif 
tion and includes parts numbers 0; 
accessories. 

Le-Hi Condensed Catalog No. | 8 
Hose Accessories Company, 270) 
North 17th Street, Philadelphia, Per; 


sylvania. 


Weather Controls. “Modern Contro| 
of Building Temperatures from Out- 
doors” is the title of a new four-page 
illustrated bulletin issued by Automatic 
Devices Company. The catalog de 
scribes in detail, and with diagrams, the 
manufacturer's complete line of out- 
door-type automatic heat controls. 

Bulletin No. C-256. Automatic De- 
Company, Inc., 714 Hillgrov 
Avenue, Western Springs, Illinois. 


vices 


Cooling Coil Catalog. Halstead & 
Mitchell’s Catalog DE-200 describes 
in detail the company’s new line of 
Girect expansion cooling coils, using 
its ““Turbo-Flo” finned surface for ex- 
tra high heat transfer. Catalog de- 
scribes the construction of the coils, 
including tubing, casings, headers, re- 
frigerant distribution, return bends, 
and valves. Test and dehydration as 
well as means of specifying special 
coils are also described. Tables are 
devoted to dimensional data, pressure 
losses, and pressure drop, as well as 
methods for selecting direct expansion 
cooling coils. Four and one-half pages 
of tabular material enable easy selec- 
tion by the methods described. 

Catalog DE-200, Halstead & Mitch- 
ell, 704 Bessemer Building, Pittsburgh 
22, Pennsylvania. 

Valve Catalog. A new 32 page con- 
densed valve catalog is available from 
the Automatic Switch Company. Latest 
designs in ASCO’s extensive line of 2, 
3 and 4 way solenoid valves are in- 
cluded in this “easy to read” condensed 
catalog. It contains engineering infor- 
mation, flow charts, operation and con- 
struction details, illustrations, prices 
and a unique valve selection chart. 

Catalog, No. 201, Automatic Switch 
Company 391 Lakeside Avenue, 
Orange, New Jersey. 

Gas Industry Books. American Man 
agement Association has recently pub 
lished a catalog of books on the latest 
developments in specialized as well as 
general management problems. 

American Management Association 
1515 Broadway, New York 36, New 
York. 

Vacuum and Pressure Gages. Has! 
ings vacuum and pressure gages are de 
scribed in a 4-page brochure recently 
published. Photographs and drawing: 
illustrate the complete line. 

Hastings-Raydist, Inc., 
Virginia. 
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Snug right-of-way just routine condition 
for compact maneuverable Cleveland: 


Dodging utility poles, trees and other obstruc- 
tions, the compact, husky Cleveland ‘110’ cuts 
utility trenches efficiently in narrow clearances 
like this. Its full-crawler mounting and low 
ground bearing pressure are real public relations 
assets because they minimize damage to lawns, 
sidewalks and driveways ... permit efficient 
digging in soft muddy ground and rugged ter- 





rain too. Fast, safe trailer portability, coupled 
with full-crawler on-the-job maneuverability and 
a wider range of usable digging speed combina- 
tions make Clevelands fast to the job and fast on 
the job. You dig more trench... in more places 
... at less cost ... with dependable Clevelands, 
first choice for utilities trenching for more than 
30 years. Talk it over with your local distributor. 


THE CLEVELAND TRENCHER COMPANY 





Everywhere 
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The Law: 


General Agents’ 





Contracts Are Valid 


Leo T. Parker 


Attorney at Law 


Validity of Agents’ Contracts 

It is important to know that the legal- 
ity of sale contracts made through 
representatives or agents is a foremost 
present day legal subject. This is so be- 
cause a great majority of litigations in- 
volving sale contracts arise from mis- 
understanding between a seller’s agent 
and the purchaser, or the purchaser's 
agent and the seller. This is so whethe 
the gas corporation is seller or buyer. 

The higher courts generally hold 
valid all contracts made by sales man- 
agers and purchasing agents, whereas 
contracts made by ordinary representa- 
tives as salesmen, clerks, mechanics. 
truck drivers, stenographers, and the 
like are not valid unless special authori- 
zation is proved by the complaining 
party. 

Such proof, with respect to ordinary 
employees may be accomplished by 
testimony as follows: 

(1) the ordinary employee was 
specially authorized to obligate his em- 
ployer, the gas corporation, or 

(2) in the past the employer custo- 
marily accepted as valid all contracts 
made by this particular employee, o1 

(3) the employer performed some 
act or made some statement that would 
have lead other reasonably prudent 
persons to believe that such employee 
actually was authorized to make a valid 
and binding contract. 

For example, in Lipp v. East, 141 
N. Y. S. 220, the higher court said: 

“One who deals with a special agent 
specially authorized for that transac- 
tion is put upon inquiry as to the ex- 
tent of the agent’s authority, and deals 
with him at the risk of his authority be- 
ing exceeded ... Authority of an agent 
will be implied where the alleged prin- 
cipal or employer has repeatedly in the 
past recognized and approved of simi- 
lar acts. But a single act done under 
express authority is insufficient to jus- 
tify the inference that the assumed 
agent has the apparent authority to 
subject the alleged principal to liability 
upon subsequent purchases made with- 
out actual authority.” 
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General Agents Are Different 

While, as explained, an employer is 
not ordinarily liable on unaccepted con- 
tracts made by a salesman, and other 
“special” agents, the legal situation is 
different with respect to “general” 
agents, as sales managers, purchasing 
agents, and corporation’s officials. 

For example, in Bemis Bros. Coiit- 
pany v. Nesbitt, 237 N. W. 586, the 
testimony shows facts as follows: A 
purchaser ordered from a manufac 
turer $12,000 in merchandise under 
a written contract that specified that 
delivery of the merchandise should be 
made “from six to nine months” after 
signing of the contract. 

Soon after the contract was signed, 
the purchaser discovered that he would 
be unable to use the quantity of mate- 
rials purchased in the written contract, 
and he consulted the manufacturer's 
sales manager. According to the testi- 
mony given by the purchaser in later 
litigation, the sales manager verbally 
agreed to extend the time in which the 
purchaser may accept delivery of the 
full quantity of merchandise specified 
in the contract. 

The manufacturer contended that 
the agreement made by the sales man- 
ager, by which the terms of the written 
contract were varied, was invalid be- 
cause the sales manager had no au- 
thority to vary written contracts. 

The higher court held the sales man- 
agers contract valid and the purchaser 
not liable on the contract. The court 
said: 


“The agreement was made between 
the defendant (purchaser) and Conrad. 
the sales manager of the plaintiff (man- 
ufacturer) for many years, whose «u- 
thority was extensive...” 


For comparison, see Pollock Com- 
pany v. Texas Lines, Inc. 201 S. W. 
(2d) 228. Here it was shown that a 
company seller received by mail a 
printed order for merchandise signed 
by G. H. Jones, “agent.” An official 
of the selling company acknowledged 
this order by letter, whereby ordinarily 








a valid contract would have been com 
pleted. 

The purchaser refused to pay the 
bill of $1,594 on the contention that 
Jones was not authorized to act as the 
buyer’s legal purchasing agent to pur- 
chase supplies. The seller filed suit and 
proved that Jones was the purchaser's 
authorized purchasing agent, and had 
been for several months purchasing 
supplies in the regular course of the 
employer's business. 

In view of this testimony, the lower 
court concluded that G. H. Jones was 
impliedly authorized to purchase the 
supplies in question, and that the origi- 
nal contract is valid. The higher court 
approved the verdict saying: 


“The authority of Jones to make the 
purchase was expressly vested or might 
be reasonably inferred from the power 
conferred upon him to buy supplies of 
the character actually purchased.” 


Implied Authority 

All higher courts agree that a “gen- 
eral agent” has implied powers to 
make valid and binding contracts. This 
is so particularly with respect to the 
president and other officials of a cor- 
poration. 

For illustration, in Diederich v. Wis- 
consin Products, Inc. 19 N. W. (2d) 
268, it was shown that a corporation’s 
directors voted against making a writ- 
ten contract to sell merchandise to a 
purchaser. However, the corporation’s 
president signed a contract with a pur- 
chaser for shipment of a specified 
quantity of the products. 

In subsequent litigation, it was con- 
tended that the contract was illegal be- 
Cause it was signed by the corporation’s 
president knowing that the corpora- 
tion’s directors had voted against mak- 
ing the contract. Nevertheless, the 
higher court held the contract valid, 
and said: 

“A president who is also general 
manager of a corporation has the im- 
plied power to do anything that the 
corporation could do within the gen- 
eral scope of its business.” 
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EPC REPORT 


('HREE MORE COMPANIES have 
been exempted from FPC regulation 
ler the Hinshaw Amendment to the 
Natural Gas Act. Recent additions to 
list include TOWN GAS COM- 
PANY of Illinois, Virden, Illinois: 
NATURAL GAS SERVICE COM- 
PANY of Arizona, Coolidge, Arizona, 
UNION LIGHT AND HEAT 
COMPANY, of Emlenton, Pennsyl- 
la. 


EDWARD M. IMHOFF has been 
named assistant chief, bureau of rates 
and gas certificates, for the Federal 
Power Commission. Imhoff, a. staff 
member of FPC since 1939, succeeds 
William L. Minturn, who resigned in 
June. 


SEVEN APPLICATIONS for nat- 
ural gas service from PANHANDLE 
EASTERN PIPE LINE COMPANY 
and TRUNKLINE GAS COMPANY 
will be heard September 26 by the 
FPC. The seven applicants include the 
cities of Franklin, Illinois; Hickman, 
Clinton, LaCenter, Bardwell, and 
Wickliffe, all in Kentucky, and the 
Lake County Utility District in Tennes- 
see. Franklin seeks gas from Pan- 
handle, the other six are requesting 
supplies from Trunkline. 


MOUNTAIN FUEL SUPPLY 
COMPANY has received FPC permis- 
sion to build facilities in Wyoming to 
take 58,750,000 cu ft of natural gas 
per day from PACIFIC NORTH- 
WEST PIPELINE CORPORATION. 
New gas supply will enable Mountain 
Fuel to increase its capacity to 285,- 
000,000 cu ft per day, and enable it to 
meet peak day requirements of 247,- 
000,000 cu ft in 1956-57 and 275,000,- 
000 cu ft peak day needs in 1957-58. 


EL PASO NATURAL GAS COM- 
PANY will build $5,426,000 in new 
facilities, enabling the company to buy, 
process, and transport 20,000,000 cu ft 
of gas per day from west Texas, under 
1 temporary authorization from FPC. 


NATURAL GAS FOR BOILER 
FUEL has been given FPC approval 
n the Black Dog power generating sta- 
tion case involving NORTHERN 
NATURAL GAS COMPANY. Re- 
versing an earlier ruling, the FPC said 
orice received for the gas would be 
ufficient for Northern to make a profit 
ibove costs of the transaction. The 
Ommission also noted that the pro- 
sosed service should yield additional 
evenues that would result in favorable 
‘ffects on Northern’s rates for gas sold 
O its present customers. 
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QUALITY 
CONTROLLED 


API LINE PIPE 


From mining of raw materials through the 
finishing operations in Lone Star’s ultra modern 
pipe mills . . Lone Star line pipe quality is controlled 
every step of the way. 


Lone Star Steel is a completely integrated 
operation . . primarily dedicated to serving the teem- 
ing Mid-Continent area. Lone Star, however, fur- 
nishes hundreds of miles of line pipe for distant 
projects such as the great Pacific Northwest pipe 
line. Lone Star pipe bends readily, wall thickness 
is uniform, and long lengths and weldability speed 
up construction. 


Neighbor, wherever you are, specify 
Lone Star and we both get a good deal. 


lone Slat STEEL 


c oMmMP AN Y 





EXECUTIVE -SALES OFFICES 


W. Mockingbird Lane ot Roper « FP. O. Box 12226 « Dallas, Texas 
DISTRICT SALES OFFICES 

San Antonio, Texas 

Shreveport, La. 


Houston, Texas Midiand, Texas 
Tulsa, Oklahoma | Wichita Falls, Texas 






























TRADE PERSONALS 


ABOUT MEN WORKING 
WITH THE GAS INDUSTRY 





@ A. A. Steinle Jr., Frank R. Fair, 
and Russell H. Kolts have been pro- 
moted to district supervisors for Heath 
Survey Consultants, Inc. Steinle will 
supervise field operations in the Mid- 
Atlantic states. Fair will handle opera- 
tions in Arkansas, Louisiana, Okla- 
homa, Texas, New Mexico and Ari- 
zona. Kolts will supervise operations in 
Michigan, and parts of Ohio, Indiana, 
Wisconsin and Canada. 








R. H. Kolts J. R. DeBacher 
@ Jack R. DeBacher has been elected 
a full vice president of Thor Powe: 
Tool Company, Ayjirora, Illinois 


@ John Erich Krost has been ap- 
pointed plant manager of the new Her 
cules Filter Corporation plant in Haw 
thorne, New Jersey. John Gaul has 
been named purchasing agent. 





A. B. White V.L. Hunt 


@ Arnold B. White has been ap- 
pointed coordinator of engineering 
standards for Carrier Corporation. He 
will be responsible for standardization 
activities carried out within that Divi- 
sion’s engineering standards depart- 
ment. White formerly was standards 
engineer for Veeder-Root, Inc. Vere L. 
Hunt has been named credit manage! 
for Carrier. He formerly was assistant 
treasurer and secretary of Prosperity 
Company in Syracuse. 
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@ John P. Soule 
has been appointed 
manager of com- 
mercial heating 
and cooling systems 
for the Plumbing 
and Heating Divi- 
sion, American Ra- 
diator & Standard 
Sanitary Corpora- 
J. P. Soule tion, 


@ Crane Company has announced 
executive appointments in two of its 
major sales divisions. They are: J. W. 
Greene who has been named director 
of industrial sales, and W. A. Burbine 
who has become director of heating 
sales. Both men have been promoted 
from their posts as district managers. 


@ Wilfred W. McCullough has been 
promoted to development engineer at 
Servel, Inc. His duties in the quality 
control laboratory will be assumed by 
Kenneth C, Hon. 


@ John H. Caldwell has joined Pitts- 
burgh Coke & Chemical Comparty as 
a Salesman in the firm’s protective coat- 
ing division. He will handle sales of the 
company’s cold-applied coatings in the 
Gulf States area. Formerly he has been 
associated with S. D. Day Company, 
Houston. 


xf 





P.T. W. Strub H. D. Cupitt 


@ Paul T. W. Strub, formerly assis- 
tant to the president of Calor Gas Com- 
pany, San Francisco, has joined the 
Fluor Corporation, Ltd., engineering 
construction and manufacturing firm. 


@ Harold D. Cupitt has been named 
manager of original equipment sales, 
air filter division of the Dollinger Cor- 
poration of Rochester, New York. He 
was with Air-Maze Corporation for 
three years before joining Dollinger. 


@ Boyd Adrian has been appointed a 
territory manager for the Tappan 


Stove Company. He will be responsible 
for sales in central and north central 
Pennsylvania. He joined 
1954, 


Tappan in 
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@ Gordon N. Gray has been appoint. 
ed to the newly-created position of 
manager of manufacturing for all of 
Bryant’s plants. He will supervise min- 
utacturing plants at Tyler, Texas, and 
New Lexington, Ohio. 





G. N. Gray 
@ Robert E. Baker, Jr., former man- 
ager of Ernst & Ernst’s management 
service division, Houston, Texas, has 
been appointed vice president-opera- 
tions and elected a director of General 
Gas Corporation of Baton Rouge. 
Louisiana. 


R. E. Baker, Jr. 


@ Stanley F. Skafte has been pro- 
moted to the newly-created position ot 
director of engineering for products of 
Utility Appliance Corporation. A di- 
rector of the company, he was formerly 
director of sales for the heating and air 
conditioning division. Other promo- 
tions are: Charles F. Cushing, from 
merchandising manager to director of 
sales, heating and air conditioning divi- 
sion; Richard J. Petersen, from chief 
engineer to manager of research and 
chief engineer, utility division; Clif- 
ford D. Mohr, from senior engineer to 
chief engineer, range division. 


@ Clinton F. Hegg, vice president of 
the L.O.F. Glass Fibers Company, has 
been named general sales manager ot 
the company. He succeeds J. M. Johns 
who has resigned. 





C. M. Konvalinka J. S$. Corrigan 


@ C. M. Konvalinka has been ap 
pointed vice president and director 0! 
marketing and John S, Corrigan ha 
been appointed vice president and gen- 
eral sales manager of John Wood Com 
pany Ltd. Prior to his new position 
Konvalinka was vice president and 
general sales manager of the company. 
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H. A. Jones 


E. N. Bonnett 


@ Edward N. Bonnett will head the 
new Pittsburgh, Pennsylvania, Roots- 
Connersville Blower, Division of 
Dresser Industries, Inc. He will assume 
responsibility for the organization and 
management of the sales territory as- 
signed to the Pittsburgh office, which 
includes western Pennsylvania and the 
northern counties of West Virginia. 


@ Harold A. Jones has been promoted 
to national sales manager for Motorola 
Communications and Electronics, Inc. 


@ Urban Nibio, Brigadier General 
U.S.A. (retired) has been appointed 
director of governmental operations 
for Dresser Industries, Inc. He will be 
responsible for all relations between 
the Dallas based corporation and the 
United States Government, as well as 
for relations between Dresser and the 
Washington representatives of foreign 
nations. His headquarters will be in 
Washington, D. C. 





H. J. Goss 


@ George Orr has been 
Southeastern district) sales manager 
for Hill, Hubbell and Company. His 
headquarters will be in Charleston, 
West Virginia. 


George Orr 


appointed 


@ Howard J. Goss has been appointed 
sales manager of Harper-Wyman Com- 
pany, Chicago. He joined the company 
in 1938 as a design engineer and be- 
came a sales engineer in 1940 and has 
been manager 
1950. 


assistant sales since 


@ Richard E. Martin has been ap- 
ointed sales-engineer for the Pitts- 
irgh Sales District of American 
Meter Company, Inc. He will make his 
sadquarters at Lexington, Kentucky 
Rebert R. Troyer has been appointed 
sistant to the advertising manager 
r American Meter. 
® Michael F. Peckels, former man- 
ser of the consumer relations depart- 
ent, has been named director of 
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consumer relations tor International 
Harvester Company. He will be re- 
sponsible for the operation of the sales 
operation research and the consume! 
relations departments, as well as for 
the operator manual and parts catalog 
functions. William O. Maxwell, for- 
merly assistant manager of the con- 
sumer relations department, has been 
promoted to manager of the depart- 
ment. He has been with Harvester 
since 1941 as a general assistant to the 
supervisor of advertising 


@ Glenn E. Seidel has been appointed 


to the newly-created 


corporate 


KG 


Pposl- 





tion of vice president in charge of 
engineering for Minneapolis-Honey- 
well Regulator Company. He has been 
a member of Honeywell’s engineering 
organization for nearly 14 years and 
since 1952 has been vice president in 
charge of engineering in the firm's 
Minneapolis plants 


@ Francis C. Schaffer is now associ- 
ated with The Machinery Com- 
pany, Cleveland, in research and devel- 
opment. He formerly worked as a 
research and development engineer for 
The National Cylinder Gas Company, 
Chicago 


Gas 


OFFERS A NEW 


PERFECTED SAFETY CONTROL 
FOR ALL SERVICE REGULATORS 





Reynolds’ new Safety Control may 
be attached to any Reynolds spring 
type service regulator built in the 


last fifteen years. 


pass. 








Prevent regulator from falling in a wide open position, 
thus limiting the amount of gas the safety seal has to 


Enable the gas company to set the regulator for a cer- 


tain demand and if a customer increases that, his outlet 
pressure would drop which would cause him to call the 
company and they can find out what his real demands 


are. 


REYNOLDS GAS REGULATOR CO. 


ANDERSON, INDIANA 


















LINE PRESSURE 


NT 
pice OF THE PRESIDE 
OF 


Now, more versatile than ever—good up to 400 psi. 


Your choice of three body assemblies— 
, 


flanged 250 lb. rated for 400 psi 


2” screwed end rated for 400 psi 
2” flanged 125 Ib. rated for 175 psi 
All suitable for outlet pressure range from ounces to 
150 psi with no change required in regulator or pilot— 
just change the pilot spring. It’s accurate—versatile— 
compact! A good buy! 

Why stock two, when Model ‘1100’ will do? 
And, if 400 psi is too low, why not try the all-steel 
Model ‘1200’, good up to 1200 psi inlet and 600 psi 
outlet? 


Full information on request. 


GOING UP! 


1100-1-56 


ACCURATE DEPENDABLE 


Cheelie Tlon 


MANUFACTURING COMPAN 
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Selas Presents High School 
With Engineering Library 

Selas Corporation of America, Heat 
Process and Design Engineers, Dresher, 
Pennsylvania, recently presented 36 en- 
gineering text books to the Upper Dub- 
lin Township High School, Ft. Wash- 
ington, Pennsylvania, as the beginning 
of a project to interest students at the 
high school level in engineering. 





This is the start of a complete, up-to- 
date engineering reference library Selas 
will furnish the school. In addition, 
groups of Upper Dublin science stu- 
dents and their teachers are periodi- 
cally visiting the Selas plant, watching 
engineers at work. 


Engineering Firms Merge 
To Enlarge Services 

A Seattle engineering organization, 
Gellert, Griffin, Harrigan & Associates, 
has affiliated with the 40-year-old Har- 
risburg, Pennsylvania, firm of Gannett, 
Fleming, Corddry & Carpenter, Inc. 

Gellert, Griffin, Harrigan & Associ- 
ates are engineering consultants to the 
Fish Northwest Construction Com- 
pany, contractor to the Northwest Pipe- 
line Corporation. Gas lines are now 
being laid from Vancouver, Washing- 
ton, north to the Canadian border plus 
two separate lines from Plymouth, 
Washington, on the Oregon-Washing- 
ton border, north to Spokane and 
Wenatchee. 


Servel Appoints Two 
Appliance Distributors 

Two new Servel appliance distribu- 
tors are The Williamson Supply Com- 
pany in Williamson, West Virginia and 
The J. A. Hatley Distributing Com- 
pany in Fort Worth, Texas. 

The Williamson Supply Company 
will serve a tri-state trading area, 
ncluding 8 counties in eastern Ken- 
icky, 8 counties in western Virginia, 
nd 7 counties in southwestern West 
irginia. The J. A. Hatley Distributing 
ompany of Fort Worth will represent 
vervel in 66 counties of north central 
exas. 
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Midwestern Companies Open 
Portland Warehouse 

Midwestern Pipe Line Products 
Company, Midwestern Engine & 
Equipment Company, Inc., and Mid- 
western Manufacturing Company, all 
of Tulsa, Oklahoma, have opened a 
new branch office and warehouse in 
Portland, Oregon. 

E. J. Spradlin will head the office as 
sales-service representative for the 
allied distributors of pipe wrapping 
materials and pipe line construction 
equipment. 

The warehouse will stock small tools 
and equipment and repair parts for 
operating companies and pipe line con- 
tractors in the Northwest territory. Offi- 
ces are located at 901 NW 11th Street 
in Portland 





Using a pneumatractor with Sch- 
ramm backhoe, Henry N. Schramm, 
president, breaks ground for a one 
story building that will increase their 
factory floor space 36,000 sq ft. New 
building will be used for final as- 
sembly, painting and shipping of 
Schramm products. Watching Schramm 
are Lewis Michener, plant engineer; S. 
E. Smith, treasurer; and Edward W. 
Wilson, factory manager. 


Thor Expands Operations 
With Indianapolis Branch 

Thor Power Tool Company, Aurora, 
Illinois, has begun construction of a 
modern new building to house its Indi- 
anapolis branch operation. 

Distributors and industrial accounts 
in central and southern Indiana and in 
northwestern Kentucky, including 
Louisville, will be served by the new 
operation. Service engineers now cov- 
ering this territory through Thor’s Chi- 
cago branch will transfer their activities 
to the new location. A complete factory 
service station is to occupy a major 
portion of the new building which is 
scheduled for occupancy in the early 
fall. 

U. S. Air Conditioning Moves 
Main Office to Philadelphia 

United States Air Conditioning Cor- 
poration has moved its main offices and 
plant from Minneapolis to Philadel- 
phia. 

Operations have been established in 
the plant acquired by U. S. Air in Janu- 
ary when it purchased the Jordon Re- 
frigerator Company, Inc., now a sub- 
sidiary. Manufacture of the company’s 
air conditioning products at the Phila- 
delphia plant has been under way for 
several weeks. A program of plant addi- 
tions and alterations is in progress to 
provide under one roof the necessary 
facilities for the U. S. Air operation as 
well as the expanded production of 
Jordon home freezers. 

With the transfer of headquarters, 
U. S. Air has closed the Minneapolis 
plant, occupied since 1946 and which 
it sold last year to Pioneer Engineering 
works. 





Canadian Meter Company, subsidiary of American Meter Company, re- 
cently dedicated their new manufacturing plant in Milton, Ontario, Canada. 
Some of the officials attending are: front row left to right, P. W. Geldard, presi- 
dent, Canadian Gas Association; A. McBeath, controller, American Meter; J. W. 
Ostler, general manager, Canadian Meter; back row, W. H. Dalton, general 
manager, Canadian Gas Association; W. B. Ashby, secretary, W. G. Hamilton, 
Jr., president, and C. B. Dushane, Jr., vice president-sales, of American Meter. 
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The M. B. Skinner Company, South 
Bend, Indiana, is manufacturing a 
drilling device for the gas industry that 
enables the user to drill gas mains under 
pressure without disrupting service to 
customers. 

The device which can operate on 
any gas main with normal pressures 
currently used in gas distribution sys- 
tems, can be operated by one man; 
set-up rapidly, easily transported, and 


has a removable cutting bit that can be 
quickly changed to varying sizes. 





Couplings, Sleeves 
and Fittings . 


e Save Time 
 aleliel(om sehiiby 
e Give Dependable 


Service 


Because They Offer... 
@ Maximum Deflection 
e Ease of Stabbing” 


e Complete Confinement 


of Rubber 







catalog ... complete with illustrations and 
specifications on the entire Normac Line of 
Couplings, Sleeves and Fittings. It's a profi- 
table step in the cost-cutting direction. 


NORTON-McMURRAY MFG. CO. | 
122 South Michigan Ave., Chicago 3 } 
i 


Couplings « Meter Bars e Sleeves 


Cocks © Bell Joint Clamps e Service Tees and Ells 
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New Drilling Device Manufactured by Skinner 


Today, write for your free copy of this NORMAC 





A gas company crew, called on to 
tap the gas main for service into a new 
home, can put a saddle on the gas main, 
make a few quick adjustments, turn a 
handle on the top of the drilling device, 
and in a matter of a few minutes the 
hole is drilled into the main line. 

By cutting out a plug rather than 
hogging out the entire section of metal, 
the job goes faster and easier. The plug 
cut out of the main is caught in the 
cutter section of the drill unit and 
when extricated immediately, there is 
no likelihood of the plug ever clogging 
any section of the system. 

The cutting device is a small hollow 
mill trepanning cutting tool of special 
tool steel made by Allegheny Ludlum 
Steel Corporation. This cutting bit is 
said to give about 100 cuts per bit with 
an experienced operator. 


Challenge Produces 
Universal Trencher 

The Challenge Manufacturing Com- 
pany, Los Angeles, California, and 
Bryan, Ohio, has announced the pur- 
chase of the Heller Manufacturing Cor- 
poration of Los Angeles. Challenge has 
taken over the production of the “Uni- 
versal Trencher,’ formerly manu- 
factured by Heller. 





REG. U 





HYDRAUGER CORP. Ltd. 
681 Market Street 
San Francisco, California 


*Earth Boring Tool 


Hammel — Dahli Appoints 
Kansas City Representative 
The Hammel-Dahl Company, m. u- 
facturers of automatic control eq, ip. 
ment, has appointed the Ge: rge 
Haynes Company, Kansas City as s ‘les 
and service representatives. The Ge« rge 
Haynes Company will offer sales and 
service facilities of Hammel-Dahl engi- 
neering and products throughout west- 
ern Missouri and Northern Kansas 


Robertshaw-Fulton to Produce 
Bergen Control Devices 

Agreements have been reached giv- 
ing Robertshaw-Fulton Controls Com- 
pany the right to manufacture and sel] 
control devices developed by Bergen 
Research Engineering Corporation, of 
Teterboro, New Jersey. 

The contract also includes rights to 
future developments of the New Jersey 
company for shut-off and flow regulat- 
ing valves, pressure switches, and other 
hydraulically and pneumatically con- 
trolled devices. The Bergen Research 
organization has developed a method 
of valve construction called the “cap- 
tive seal” principle, that makes possible 
lightweight and compact valves that can 
operate under high pressure. 

Plans are also underway to adapt 
many of the controls that are in demand 
by the aircraft industry to other fields. 
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S. PAT. OFF. 





4 Get Booklet 


. shows the incredible 
savings Hydrauger makes in 
both time and cost. 




















BORES | 2 twouen 24” 


* 


up to 225 feet’ 
ae nee 
on earth forma- 
tion Weing bored. 
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Peak Shavings 
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.... With laughing gas 


- couple hesitated a moment after learning that the jus- 
f the peace could not marry them without three days 
not Finally, the woman asked: 

ell, couldn't you just say something to take care of the 
week-end?” 


$ 


1¢ Only woman who'll gladly listen to both sides of an 


irgument is the one who lives next door.” 


$ 


Some people have made an art of being slow to pick up the 
check. You’ve got to hand it to them. 


$ 


When you argue with a fool, be sure he isn’t similarly 


engaged. 


$ 





Aggressive wife to meek little husband whom she had just 
raked over the coals for making a fool of himself at a party: 

“And don’t be sitting there,” she shouted, “making fists at 
}me in your pockets, either!’ ’ 


$ 


An important-looking individual rushed up to the box 
office. “I want two tickets for tonight’s show,” he said. 

“Sorry,” responded the ticket seller. “We simply haven't 
i seat left — only two standing room.” 

“Only two standing room, eh,” the prospective purchaser 
meditated. Then he queried, “Are they together?” 


A vacation is a succession of “2’s.” It consists of 2 
that are 2 short. Afterwards one is 2 tired 2 return 2 work 


and 2 broke not 2. 


“Mother,” said a little boy after coming from a walk, * 
just seen a man who makes horses.” 

“Are you sure?” asked the mother. 

“Yes,” he replied. “He had a horse nearly finished when 
| saw him. He was just nailing on his back feet.” 


oe 


Seven year old Vickie was an ardent fan of television. 


weeks 





| 
sSunday morning she was watching a church service. The 
altar was banked with flowers and behind the minister was a 
large cross. Her mother passed by the door and asked, 
“Vickie, what church service are you watching?” 

She replied “Oh Mother, you know —the Red Cross 


Church.” 
oe 


Noah would have saved a lot of trouble if he had swatted 
e two mosquitoes when they went aboard the ark 


\ 





$ 


he wise husband meets a marital crisis with a firm hand 
ull of candy or flowers. 


~ 


off the set we wipe our fingerprints off the dial. 
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e’ve seen sO many mystery shows on TV that when we 
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JOHN Woop Auto 

matic Gas Water 
Heaters are highest-quality heat 
ers, known for their dependable, 
igelt] ol (-tie-1-Wm ol -laceldulelila Mm lelilela 
roll bameloh7-ait t-te MgO] odeldaelali-temam\ 
wide variety of sizes, models, and 
prices to meet any sales situation 


automatic Goc 
WATER HEATERS 


Made and warranted by one of the country's old 
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American Gas Association 


Approved by the 






Mr America 









DANGER 
AHEAD! 






Y Experience can 
keep you out of trouble 
in fighting corrosion, too. 


Why gamble with “unknown quanti- 
ties’’ when it comes to protecting 
pipe, pipe joints, couplings and other 
vulnerable surfaces above and below 
ground? 

Since 1941, TAPECOAT, the qual- 
ity coal tar coating in handy tape 
form, has demonstrated its ability to 
withstand corrosion year after year. 
In case after case, TAPECOATed 
lines have been dug up after 10 years 
of service with no signs of deterioration 
on the pipe surfaces uncovered. That’s 
why TAPECOAT is specified by those 
who know that continuing protection 
is the first consideration. 

Everything considered, you'll be 
money ahead by using TAPECOAT to 
give you the quality protection you 
need for reduced maintenance and 
replacement cost. 


Whe Write for brochure and prices. 


TAPECOAT 
Compony 


Originators 


Coating in 
Tape Form 


1567 Lyons Street 
Evanston, Illinois 
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ENGINEER experienced in the developnfent 
of gas appliances and familiar with A.G.A. 
laboratories wanted by Midwest manufacturer 
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PIPE STOPPERS 
OF ALL KINDS 


SAFETY 
GAS MAIN 
STOPPER 
CO. 


INC. 








523 Atlantic Avenue 
Brooklyn 17, N.Y. 
Cable Address: GASTOPPER, N. Y. 

















































MAIN 
TREATMENT 
SERVICE 


“FOGALL H” 
ap 2 0. CF.5 © Our Oe 
“WETALL” 
“FLUSHALL” 
“SEALALL” _ Joint Sealing 
“SOLVALL”— Liquid Fhase Gum 
“RUBBER CONDITI}JNER” 
— Rejuvenating Rubb.'r Gaskets 
“IRON HYDROXIDIS”” 

_ i. 


GAS peniteine 
MATERIALS CO, 


3-15 26th Ave., 
Long Island City, N. Y. | 


— Hot Fogging 
— Cold Fogging 
— Dust Laying 


— Dust Removal 
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omuy vi: NEW 


HILLS-McCANNA 


GAS ODORANT PUMP 


GIVES YOU THESE(4) ADVANTAGES 


... for safer, more reliable, maintenance-free odorant injection. 


(1) PNEUMATIC (GAS) OPERATION .. . Here 

is the safest, most reliable gas odorant 
pump built! Operates completely on 
gas from the flowing line. No danger of 
shutdown in case of power outage or 
failure. Lower cost . . . no expensive 
explosion-proof enclosures needed as in 
electrical systems. 


POSITIVE DISPLACEMENT... Most reli- 
able and versatile method of metering. 
Variations in viscosity, density and ab- 
sorption rate, have no effect on amount 
of odorant fed. A large number of 
liquids, with a wide range of chemical 
properties, can be accurately injected. 


Write for complete information: Hills-McCanna Company, 2471 W. Nelson Avenue, Chicago 18, Illinois. 


@) 


) 


AUTOMATIC STROKE CONTROL... Pump 
stroke length is automatically varied to 
pace flow in the gas line. Response is 
immediate, positive and accurate to 
within one part in 500 throughout the 
range of 0 to 114 inch. An air signal 
adjusts the stroke and actuates the air 
cylinder drive. 


POSITIVE LEAKAGE CONTROL... The 
pump’s liquid end provides for gas 
sweeping of the stuffing box. This fea- 
ture gives you positive protection 
against stuffing box leakage. The liquid 
end is sized for specific flow rates as re- 
quired by application conditions. 


HILLS-McCANNA COMPANY 


metering and proportioning pumps — also manufacturers of: 


FORCE FEED LUBRICATORS—DIAPHRAGM VALVES—MAGNESIUM ALLOY SAND CASTINGS 




















HIGH CAPACITY 5” 


This new development in mercury seals is 
scientifically designed to give maximum 
relief capacities with minimum mercury 
requirements, resulting in substantial sav- 
ings. Write for particulars on this high 
capacity, low cost unit available on 
Sprague 1A and 240 Combination Meters. 


for 


sate relief of 
overpressul 
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MERCURY SEAL 


SPRAGUE 240 COMBINATION METER 
AND REGULATOR WITH MERCURY SEAL 


THE Sprague METER COMPANY 


DAVENPORT, IOWA * HOUSTON 3, TEXAS 


BRIDGEPORT 4, CONN. 
* LOS ANGELES 23, CALIF. * SAN FRANCISCO 11, CALIF. 





